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When New York Was Glad 


What Happened in Our Town on November 11th—Business Was For- 
gotten and Employers and Employees Alike Took Part in 
Walkout—Scenes in the Streets 


By Roy F. SOULE 


In Wall Street joyful crowds gathered around the statue of the Father of his Country 
on the Sub-Treasury steps 


N only one respect was the morning of Nov. 11 

like all other mornings to me. I didn’t get 

enough sleep. My old Big Ben is bad enough, 
but when the alarm clock of Democracy goes off 
you get up and you stay up. We all did it, and signs 
of wear and tear linger. 

The toots of battleships down in the Brooklyn 
Navy Yard started the racket, and before its first 
blast had gained full volume other craft from the 
Statue of Liberty clear up to Albany took up the 
strain. The false alarm of the previous Thursday 
gave us an inkling of what was coming. 

I came to the office and stayed just long enough 
to pocket the proceeds of an I. O. U. which the 
cashier honored, and then I drifted out into Broad- 
Way to be part of a celebration which will go down 
m history as an occasion where the people took 
literal control of the greatest city in the world and 


for twenty-four hours ran the greatest twenty-ring 
circus of all time. 

The streets were filling rapidly even in that early 
morning hour. Offices and factories and stores 
closed spontaneously. No one told the employees 
that it was a day off. They just took it, and em- 
ployers gladly became one of the gang. It was a 
walkout by the Union Jack. 

Going down the elevator of our building, there 
was a sudden outburst. A young blond kid about 
sixteen years of age suddenly exploded: 

“Thank God, I can be an American now. I was 
born in Berlin, and I have been ashamed of it, and 
to-day I’m going to celebrate right.” 

There were tears in his eyes and a catch in his 
voice. The peace news had gone deep with him. 

At the cigar stand at the foot of the elevator, a 
publisher whose name is a byword in his trade, was 
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Symbols of that fatal “scrap of paper” filled the air 


asking for the biggest, blackest, strongest cigar in 
the case. Jerry gave it to him, and as he scratched 
a match he said: “I’m over fifty years of age, and 
have never smoked a cigar in my life, but I said that 
when we had completed this war I was going to 
turn over a new leaf. So here goes.” He lit it, and 
he still lives. 


Broadway a-Bubble 


per aatinie ts was bubbling with excitement. As 
I stepped on to the corner of Thirty-ninth Street 
two big automobiles whizzed by. They were loaded 
with soldiers, and out on the bumpers were a num- 
per of wounded boys clinging to their perilous seats 


and yelling like mad. Every muffler was open. 
Every truck was backfiring. Every noise maker in 





the metropolis was working overtime, and the 
crowd was growing by the second. 

I passed a big store on Fortieth Street. Its doors 
were locked, and a big, quickly-made sign bore this 


announcement: 


Too Happy to Work 
Closed for the Day 


At the Knickerbocker Hotel, at the corner of 
Broadway and Forty-second Street, the crowd 
packed the entire district. From a window on the 
second floor a beautiful gray-haired woman leaned 
out and began tossing cut flowers to the crowd. 
She had hundreds of carnations, chrysanthemums 
and roses. She had either bought out a florist, or 





Nobody worked anywhere along Broadway 
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Above, peace celebrating crowd in Fifth Avenue—Middle, two of the laden trucks that toured city—Below, scene 
in front of Stock Exchange as “Star-Spangled Banner’ is started 





Colors of the Allies being raised in front 


was blessed with many admirers. Her gift first 
started a cheer, and then a riot. 

Some one away up in the Times Building tossed 
the contents of a wastebasket from a window. It 
looked like big confetti, and the idea spread. Peo- 
ple began to tear up bits of paper and toss them into 
the street. Then the big paper knives in the print 
shops must have been put on the job. It looked like 
a great-snow storm. The idea spread, and soon 
every great building was copying it. Ticker tape 
and adding machine rolls, thrown from windows 
ten or twenty stories up, formed great streamers. 
The din in the street grew louder and louder. Tin 
pans, cow bells, clackers, drums, horns, megaphones. 
wash boilers, and a multitude of other noise makers 
added to the excitement. There was no big parade, 
but there were scores of small ones. 


Beating a Tub 


I SAW a staid old Italian business man marching 

alone. On his head was a papier mache vic- 
tory hat, and his particular brand of noise came 
from a No. 3 galvanized tub which he was beating 
with a claw hammer. 

Two hundred college men from Fordham com- 
peted with a similar gang from Columbia in noise 
making. The honors were even. 

Five thousand shipbuilders from Shooter’s Island 
swept by with a band. They carried the Kaiser’s 
coffin, and a sign announcing that they would leave 
him in hell. 

I saw the Kaiser hung a hundred times, and 
saw him buried twice that number of times. Very 
solemn funeral services were held over a sewer 
manhole, which had been opened, and at the close of 
the exercises he was dumped in. 

An old army captain stood on the top of a stone 
pillar at the corner of Forty-second Street and Fifth 
Avenue grinding away on one of those continuous- 
blast automobile horns. I timed him, and at one 
stretch he ground for thirty-five minutes without a 
break. A young lieutenant on top of another pillar 
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of the Public Library on Fifth Avenue 


near by played Yankee Doodle on a tin fife for a 
solid hour, while the crowd surged around him. 

In the jam near the Union League Club I heard a 
shrill little yell near me, and looking down saw a 
little chap about eight years of age dressed from 
puttees to cap in the uniform of a major. He cut 
loose again. It sounded for all the world like a big 
tomcat on an outing.. I laughed, and called out: 
“Who’s stepping on that cat’s tail?” 

He came back instantly: ‘“’Tain’t a cat, mister, 
it’s a tiger.” 

An English colonel had a parade all to himself. 
He chartered a taxicab and rode on the roof. His 
long legs were spread out over the top and with his 
cane as a baton he could drive the crowd at wild 
cheering at will. He put in the day at it. I saw 
him a dozen times, and outide of a little hoarseness 
he seemed to be standing up well. 

“We've nailed Old Glory on the Kaiser’s palace” 
was the sign at the head of a parade of Boy Scouts. 

One of the most touching funeral services I saw 
was a party of about a hundred Jewish clothing 
workers. They had a coffin with the Kaiser in it, 
and above it hung a big sign showing the three 
balls of a pawn shop. A sign read: ‘We have 
hocked the Kaiser and thrown away the ticket.” 

“To hell with the Kaiser” was the commonest 
sign to be seen. A baby carriage and a fire engine, 
both so labeled, made up one parade. 


Financial District Boils 


N the narrow streets of the financial district 
things were fairly boiling. A mass meeting at 
the Sub Treasury Building blocked the district. I 
saw one man with a big 20 ft. flag pole, and from 
its top fluttered a little 6-in. silk flag. 
A snake dance of soldiers and sailors up Fifth 
Avenue was strung out for two blocks. 
French soldiers and sailors were cheered every- 
where, and many a soldier of Uncle Sam was carried 
and cheered for hours at a time. 
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In the afternoon Mayor Hylan, escorted by a regi- 
ment of infantry, marched from the City Hall to 
the City Library, and in the presence of a record- 
breaking crowd the eighteen flags of the Allies were 
raised. 

Never has such enthusiasm rocked this city. It 
was a treat to be in on it, and what happened in 
New York was taking place in every town in 
America. 

A business man in front of the New York Library 
was crowded up against the curb where a bevy of 
good-looking girls had stopped. A moving-picture 
machine from a passing truck was turned on the 
crowd. Looking up, this chap looked right into the 





Time to Talk Turkey 


By THE MAN BEHIND THE COUNTER 


61 


eyes of the best-looking girl in the lot. They were 
both overloaded with happiness. “Do you know how 
to register happiness?” she said. “I sure do,” was 
the answer, and he held up his arms. She was three 
steps above him, but she made a flying leap and 
personally delivered a Victory kiss on landing. Say, 
what’s the use? It was some celebration. 

The last I saw of the big parade was a gang of 
newsboys with the late Wilhelm on a cart. They 
were singing: ‘“We’ve got the Bloody Kaiser and 
we’ve licked him good and well. We've got him in 
a wooden box. We’re carrying him to hell.” 

These are just high spots of what I saw as the 
5,000,000 people of New York broke loose. 
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“Trot out every item in your stock that will save labor for the cook,” like Alex. Grant’s 
Sons, Syracuse, did ° 


ated the idea of Thanksgiving must have had a 

hunch from Heaven, and Bill ought to know if 
anybody does. At the time the big idea took root, 
there were several perfectly good holidays devoted 
to singing carols and exchanging presents, but no- 
body had ever conceived the plan of expressing grati- 
tude for the good things of life on a day dedicated 
to that particular job. 

Everybody thankful on the same day means a 
better class of citizenship on the days that follow. 
It takes a fall out of the so-called self-made indi- 
vidual and impresses the whole country with the 
fact that there is really something and somebody 
greater than self. We agree with Bill that the 
hunch may have come from a better sphere, with 
modifications. 

You know the story of the fellow who knocked a 
man down and then deliberately kicked him on the 
dome. A minister rebuked the offender for his 
brutality, and said: “Surely the devil must have 
put those notions into your head.” The answer was 
typical: “The devil may have told me to knock him 
down, but the kicking was my own idea.” 


B sea SUNDAY says that the man who origin- 


That is about the history of Thanksgiving. 
Heaven probably fostered the idea of giving thanks, 
but the Big Dinner scheme originated with the man 
himself. Probably he knew that the ordinary 
human being is more inclined to give thanks after a 
full meal than on an empty stomach, and he may have 
been actuated by the enticing aroma of a freshly 
baked mince pie in his own kitchen. Whatever the 
motive, we’re mighty glad that he voted for a feast 
rather than a fast, and we’re willing to give thanks 
on his terms just as long as the supply of turkeys 
and mince meat hangs out. That much we are 
willing to do on general principles, and as hard- 
ware men we are willing to go him one better. We 
are going to continue to make it so easy for Mother 
to put over her one Best Dinner of the year that 
man’s fountain of thanks will open spontaneously 
before the last course is reached. 

It means joy and thanksgiving for three of us: 
Mother, because her culinary equipment is worthy 
of her job; Dad, because he gets the creases in his 
vest ironed out with real food, and “Yours Truly,” 
because an all wise providence has ordained a profit 
on culinary equipment. Some holiday, I’ll say. 
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Suggestion for a Thanksgiving window and show card that contains an arrangement out of the ordinary 


Cultivating the Cook 
THE trail of Thanksgiving profits starts in the 


kitchen and the location of the terminal is 
strictly up to you. Not so very long ago the aver- 
age hardware man paid his respects to our great 
fall holiday by putting a few carving knives on dis- 
play and featuring some new-fangled roaster. It 
was good business at that, but it was about forty 
minutes late for the profit special. 

Today the up-to-date merchant has changed his 
tactics, and is making a real play for the kitchen 
trade. He is cultivating the cook first, and letting 
the fellow who does the carving act as paymaster. 
What a line of good merchandise we used to over- 
look! Think of selling a carving set to a man, 
whose wife needed a range! Not that we don’t 
want to sell carvers, but the range and its acces- 
sories come first. Once we assure the Boss that 
the old bird will be well cooked, he will be out nosing 
around for carving sets on his own hook. 

My idea for getting Thanksgiving business is to 
trim a show window with the glittering stuff that 
gets people into the store, and then steer them into 
a special section devoted to everything that makes 
cooking easy and eating a real pleasure. On one 
side of that section there should be a row of coal 
ranges, and on the other a similar line of gas and 
electric ones. A papier mache turkey on the oven 
of each will do about all the suggesting that 1s 
necessary, and a live salesman should turn in a 
good daily bunch of range sales. 

The center of this Thanksgiving section should 
be occupied by attractive sales tables, loaded with 
the latest and best in cooking utensils. Don’t limit 
the display to roasters. The turkey isn’t the whole 
dinner. Get out your grinders, potato slicers, cas- 
seroles, mixing bowls, kettles, cake pans, and deep 
pie tins. In fact, trot out every item in your stock 
that will save labor for the cook, or put an extra 
flavor in the finished product. Mark every item in 
plain figures, and use plenty of tasty little show 


cards calling attention to the merchandise. Culti- 
vate the cook. The cash will come of its own accord. 


Sell Kitchen Cabinets and Tables 


Ly? you ever stop to consider the effect of a nice, 

white kitchen table, or an up-to-date kitchen 
cabinet, on the woman who turns out the holiday 
meal? 

It’s an inspiration for a better pie than Dad ever 
used his knife on. Why not tell him so, and get his 
gratitude as well as his money? There are dozens 
of mighty good cooks in your locality who are handi- 
capped by the lack of a pantry and the necessary 
tools for their work. Father’s office is equipped 
with a roll-top desk, a typewriter and an adding 
machine, but Mother is forced to get along with a 
battered table and a few shelves. It isn’t fair, and 
you are just as much to blame for conditions as the 
man who foots the household expense bills. Slip 
the idea to him gently that Thanksgiving is really 
a sort of Christmas for Mother and that a kitchen 
cabinet is an appropriate gift. Compare his office 
equipment with the furniture of his kitchen, and 
show him the real efficiency of the cabinet. 

If he doesn’t fall for your arguments, turn your 
attention to Mother. Naturally you are not going 
to sell a kitchen cabinet to every householder, but 
if you go after the business in the right manner, 
you will sell enough of them thoroughly to open 
your eyes in regard to Thanksgiving opportunities. 
Once the cabinet is sold, turn your attention to 
those neat metal topped tables, and see if you can’t 
include one of them with the order. Sell a carving 
knife whenever you get an opportunity, but make 
your own opportunity by selling the bigger items 
of kitchen equipment. 


Ice Cream Freezers as Thanksgiving Specials 
‘T° many of us are inoculated with the one-sea- 

son germ. We sell paint in the spring; stoves 
in the fall; refrigerators in the summer, and skates 
in the winter. 
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An ice cream freezer on display after the first 
of October is heresy to us. But why? Ice cream 
actually tastes just as good in November or Decem- 
ber as in July. If you don’t believe it, ask the kids 
of your neighborhood. Naturally an ice cream 
freezer is saleable in the fall and all through the 
winter, if you are only wise to the selling game. 

Everybody isn’t crazy over mince pie, and besides 
there two other meals on the daily schedule 
besides dinner. There isn’t a thing that will sound 
better to the family than a dish of ice cream or 
sherbet for the evening meal, and a few hints along 
that line will push out a few freezers at a good 
profit. 

Refrigerators come in the same category, and 
have long since crawled out of the one-season class. 
In all the larger towns and cities, the ice man makes 
his daily rounds, winter or summer. Somehow we 
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atmosphere of luxury to the meal at a nominal 
expense. 

Then there is the toaster and the egg poacher or 
the grill for the Thanksgiving breakfast, and the 
electric chafing dish for the evening meal. Natur- 
ally the percolator leads as a seller for this season, 
and there isn’t any sound reason. why it should not 
be of the electric type. Once you get them going 
on this attractive line of merchandise there is no 
limit, and the Turkey Holiday can easily be made 
the forerunner to a wide range of electric utensil 
sales. 

In many places the electric range can be made the 
center. of the sales effort, with good results. One 
firm I know adopted the slogan last Fall: ‘Cook 
Your Thanksgiving Dinner the Electric Way.” They 
featured their electric ranges and utensils for sev- 
eral weeks before the holiday, and their sales during 


When you display Thanksgiving cutlery, show other table and kitchen accessories too 


seem to forget that the inside of our homes remain 
at summer temperature even when the mercury is 
flirting with twenty below, and that the butter and 
milk will spoil almost as quickly as in June or July. 
Thanksgiving simply affords an opportunity to re- 
mind your customers of what a refrigerator can do 
for them, and the dealer who neglects to take ad- 
vantage of it will never rate ace high as a merchant. 
Even a fireless cooker can be placed on your 
Thanksgiving sales program, with good results. It’s 
the fellow who thinks faster and better than his 
neighbor who gets the business these days. 


Make It an Electric Holiday 


ANOTHER opportunity, too often overlooked, is 
that of selling electric utensils at Thanksgiving 
time. The whole family will appreciate the idea of 
a nice electric percolator, or coffee urn, for use at 
the table while the big meal is on. It saves time 
and stove space, and at the same time it gives an 


that time were more than for the preceding three 
months. Make your Thanksgiving an electric one 
with live-wire methods. 


Last, but Not Least, the Dinner Wares 


AST, but not least, is the great opportunity pre- 

sented by Thanksgiving for the sale of silver- 
ware, china and other table wares. Naturally there 
is the glistening carving set with the stag handles 
and silver mountings. Then there is that glitter- 
ing array of flatware, that makes the table look so 
complete, even though it does worry Father as to 
what fork or spoon comes next. With all the beau- 
tiful patterns of silver-plated ware on the market 
these days, there is little difficulty in selling an 
initial outfit at Thanksgiving time. 

It may be only a set of knives and forks, a dozen 
spoons, or a set of salad forks, but once that new 
attractive patterns gets to mixing with the old ones 
on the festive board, the family is going to notice 
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“Steer them into a 
special section de- 
voted to everything 
that makes cooking 
easy and eating a 
pleasure.” Here’s u 
glimpse into a cor- 
mer of the store of 
the Mohr-Jones 
Hardware Co., 
Racine, Wis. 





the difference and 
suggest further 
purchases. A 
small silverware 
sale at Thanksgiv- 
ing means a big 
one for Christmas. 

China can be handled along similar lines, and it 
really isn’t much of a trick to turn out a full set of 
fine china at Thanksgiving. Remember it is the 
holiday that has a big dinner as its foundation, 
and dishes are necessary adjuncts to eating. Our 
forefathers could get by with a platter, a bowl, a 
knife and a spoon, but we need more utensils than 
that for a cup of buillon or a salad. Keep that in 
mind when going after the china trade, and never 
figure that any family is fully sold as long as the 
china factories stay in business. 


Philadelphia Hardware Ass'n Meets 


N Wednesday evening, Nov. 4, the Philadelphia 

Hardware Association held its regular monthly 
meeting in the Parkway Building, Philadelphia. It 
was attended by the majority of the members. After 
the usual routine business and reports of various com- 
mittees had been acted upon the members were honored 
with a stirring address by Major W. A. Garrett, who 
recently returned from an important visit abroad, 
together with a commission of five other men, all ap- 
pointed by President Wilson to confer with railroad 
ministers in all the allied countries for the purpose of 
investigating and improving railroad transportation 
conditions and ports, etc., abroad. Major Garrett’s 
duties brought him in contact with the field of action, 
and he told of what he had witnessed in recent battles , 
on the western front. 
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Headquarters at Atlantic City 


Under date of Nov. 14, Secretary-Treasurer F. 
D. Mitchell of the American Hardware Manufac- 
turers’ Association has sent out the following 
notice: 

Please make careful note that the headquarters for 
our association at its annual convention to be held in 
Atlantic City, N. J., on December 11-12-13, will be the 
HOTEL TRAYMORE, which has made the following 
rates, per day, on the European plan: 

Single room, one person, $4 to $12. 

Double room, two persons, $5 to $14. 

AMERICAN PLAN, $4 per person additional. 

The delay in this decision, reached this morning, was 
caused by unusual preparations to take care of an at- 
tendance at this first post-war convention which will 
exceed in number that of any of our previous conven- 
tions. 
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Suggestive window display for Thanksgiving in which corn stalks, the flag and cooking necessities are «attrac- 
tively combined 
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gigantic stride that carried us into war. 





who will hold the sack. At this table is seated the manufacturer, the wholesaler, 
the retailer and the consumer. Every man from the raw material chap clear down 
to the fellow who buys his children’s shoes from a day’s wage envelope, is concerned 
in our immediate future. 





materials which will be fabricated only to compete with some other manufacturer 
who will buy on a more favorable market? 





up to you to buy a ticket for Atlantic City. The dates of the big convention are 
December 11, 12 and 13. 





going to be caught with the goods they have bought for next year’s business? 
Will the coming winter witness a race of manufacturers crowding released ma- 
chinery with lower-priced raw materials to be thrown on to the market in compe- 
tition with the goods the wholesalers have bought for next year? 





one-man job. Evidently it’s up to you to land in Atlantic City for the big conven- 


are coming? That’s a sure thing. A good delegation representing the Retail Hard- 


Atlantic City, December 11, 12 and 13. 





of the trade to join in giving the dear public the bag to hold? Well, that is hardly 


be discussed in the big “Peace Number” of HARDWARE AGE which will be published 

December 19, 1918. A complete report of the Atlantic City conventions; special - 4 
letters from a score of big manufacturers; from the leading wholesalers; from the a 
big purchasing companies; from the retail hardware secretaries. Watch for the ; 
Peace Number. It will tell what these big men think of the prospects for a big 
hardware business in 1919. 





Europe; if we are to continue the ship program, steel prices are due for no great 
tumble. If food is to stay high priced, labor will remain highly paid. Don’t forget 
this. 
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The Precipice of Peace 





E are standing on the edge of the precipice of peace, and our next step 
forward is fraught with more dire possibilities to business than was the 









Right now we are seated at a four-sided table, and the game is to determine 












Will the manufacturer be caught with iron-clad contracts for quantities of raw 















That’s a big question. Too big for one man to answer, Mr. Manufacturer. It’s 





Are the wholesalers, who have always been the shock absorbers of the trade, 
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Some gigantic problem. Requires some big thinking, Mr. Wholesaler. It’s no 








tion December 11, 12 and 138. : 
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Will the retailer be given due and just consideration in the readjustments which 





ware Associations will be on hand. Their reservations are already made. Sure, ‘ 










Is the buck to be passed to old Mr. Ultimate Consumer, and are all three branches 





the spirit of the hardware trade. However, all phases of these great problems will : i 














Atlantic City Conventions, December 11, 12, 13, 1918. 







Peace Number of HARDWARE AGE, December 19, 1918. 


EpITor’s NoTE—It is barely possible that there won’t be any bag to hold after 
First news on the boardwalk. If we are to furnish the steel to devastated 









See our editorial. 
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Hardware Men in Washington Plan After-the-War Activities—Will Confer 
at Atlantic City—Important Price Maintenance Decision 
" By W. L. CRoUNSE 


WASHINGTON, Nov. 18, 1918. 


FTER the war what? This grave question 

A is to be threshed out by the Hardware Man- 

ufacturers’ Organization for War Service at 

a conference to be held at Atlantic City on Mon- 
day, December 9. 

Sweeping changes in industrial and commercial 
conditions must follow the war, and hardware men, 
especially those who have been close to the big war 
machine in Washington, feel that there should be 
a free and unrestricted interchange of views among 
the leaders of the trade with a view to mapping out 
the policy that, while benefiting the entire indus- 
try, will also still further assist the Government in 
the colossal task of reconstruction. 

On every hand in Washington is heard praise for 
the patriotic: work the hardware men have per- 
formed here, and their deliberations at Atlantic 
City will be followed with great interest. That 
they will be productive of great good cannot be 
doubted. 

Here is Chairman Fayette R. Plumb’s letter to 
the hardware manufacturers of the country calling 
upon them to assemble at Atlantic City and tackle 
with all their energy what he styles “The Imme- 
diate Problem”’’: 


To HARDWARE MANUFACTURERS: 


The President’s message brings a sigh of relief to us 
all, and his announcement of the signing of the armis- 
tice brings practical assurance of the end of the World 
War. We are all asking the question, “What will be 
the effect on business in general, and our own in par- 
ticular?” The rapid change of events during the past 
few days carries with it a most important message to 
all manufacturers of hardware and tools, and that is 
to wait upon events and not to announce any change 
in policy relating to one’s own business that would in 
any way tend to demoralize conditions until the At- 
lantic City conferences are over and definite announce- 
ments made as to the future policy of the Government. 

The activities of the War Industries Board, War 
Trade Board, War Labor Policies Board and others, 
will not cease until peace is declared, and competent 
authorities agree that it will be a matter of a number 
of months, if not of several years. These boards will 
continue to function and carry out the duties which 
have been assigned to them by the President, who has 
ample authority to continue to control all raw materials, 
transportation, fuel and other items which mean so 
much to the life cf industries. Irrespective of the 
length of time that intervenes between the signing of 
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the armistice and the peace terms, there will be suffi- 
cient time, no doubt, so that the War Industries Board 
and other war bureaus of the Government will be 
enabled to make arrangements to share in and, in a 
large measure, direct the many changes that may be 
necessary before the country can be relieved of the 
tremendous demands caused by the _ reconstruction 
period. 

Some of the leading financiers and business men 
with an international viewpoint are of the opinion that 
Government control will be just as necessary for a 
considerable period as it was during the war, in order 


to prevent a skyrocket market, and to insure an equit- 
able distribution of supplies. It is stated that Judge 
Gary has made the statement that in six months’ time 
there will be as great a shortage of steel and steel 
products as during the war. 

We call your attention to a few facts. 


1. Construction. The War Industries Board estimates 
that 85 per cent of its request for material for build- 
ing purposes held up for the war period are for projects 
costing $25,000 and under, and announces that no re- 
strictions will be placed on projects costing under $10,- 
000. The State Councils will pass on those costing from 
$10,000 to $25,000 and all over $25,000 will be referred 
to the War Industries Board for consideration. 

2. Railroad Requirements. Large orders for rails 
and rolling stock, held up by the Railroad Administra- 
tion to provide for overseas requirements will be placed 
as soon as these demands are filled. 


Cost of Living May Rise 


3. Transportation. Mr. Hoover believes that there 
will be a greater shortage of food this winter than ever 
before, due to the tremendous demand of the millions 
in Europe who look to us for assistance. This shortage 
may cause a sharp advance in the cost of living this 
winter, at least. 

4. Dry Dock Facilities. The transportation problem 
of getting the food to the eastern ports alone will, un- 
doubtedly, cause a serious congestion of our railroad 
facilities. To accommodate the ships which we have 
built, are to build and those from foreign countries, 
additional dockage facilities must be arranged for at 
once, and large requirements of steel and supplies will 
be needed for these purposes. 

5. Emergency Fleet. The demand for materials of 
all kinds will continue to be large in order to carry out 
the present plans of the corporation. 

6. Navy. The Navy is not planning any retrench- 
ments in its shipbuilding program, or in its require- 
ments for some time to come. 

7. Army. The War Department will be very con- 
servative in effecting cancellations of even strictly mili- 
tary supplies in order to prevent men from being even 
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temporarily thrown out of employmet. It will be their 
policy to guard against an economic disturbance of any 
kind. 

&. Europe. From France comes a definite request for 
reconstruction assistance, and the promise of material 
aid by the President will have a marked effect on con- 
ditions in this country. 

During the war France has lost 2,500,000 men, either 
killed, wounded or sick, and few, if any, can be counted 
on for work immediately after the war. There are 
350,000 homes destroyed, which will require a tre- 
mendous amount of material and labor to rebuild. It 
is estimated that over 450,000 agricultural machines and 
other equipment are lost and will have to be restored. 
To restore these homes and means of livelihood will re- 
quire over 2,000,000 tons of pig iron, nearly 4,000,000 
tons of steel, not to mention the replenishing of stocks 
and of raw materials which of necessity must be sup- 
plied to plants during the first year of resumed ac- 
tivity. 

In the regions devastated by war everything has been 
destroyed or carried away. These regions produced 90 
per cent of the iron ore, 83 per cent of the pig iron, 
70 per cent of the steel and 55 per cent of the coal 
of the total output of all France. 

In the coal mines alone it is estimated that two years 
of work will be required before a single ton of coal 
can be extracted. No one knows the condition of the 
other mines. 

All railroad tracks, equipment, rolling stock, etc., in 
France has not only been reduced by that destroyed by 
the enemy, but by fifty months of war. 


Rehabilitation of France 


France has lost 1,000,000 tons of shipping by sub- 


marine warfare with no replacements, due to her ship- 
yards being converted to munition factories. 

Facing her huge task, France has asked for: 

Lasor: Our Army to restore her transportation and to 
clean up the reconquered ground. 

CREDIT: To purchase in the United States, 50 per cent 
of her reconstruction needs. 

Raw MATERIAL AND SHIPS: To assist France in the re- 
vival of her commerce. 

Such are the needs of France. What are those of 
Russia, Belgium, Servia, and the other countries which 
look to us for the assistance which the Government has 
promised them? 

The War Industries Board will be called upon to see 
that these needs are met so far as America can supply 
them even though it may continue to mean a certain 
measure of self-denial and shortage at home. During the 
period of conversion from the production of military 
supplies to that of reconstruction requirements, the War 
Industries Board will continue to exercise control in 
order to stabilize conditions, It probably will be called 
upon to guide the departments of the Government in 
connection with any proposed cancellations, in order 
that the full productive capacity of the country may not 
be curtailed by even a temporary economic disturb- 
ance. 

It is felt very strongly that it is the part of wisdom, 
as well as patriotism, for manufacturers and merchants 
to avoid any tendency to jump at conclusions and act 
thereon in a way which might cause injury to them- 
selves later, and indirectly, injury to business conditions 
in the country. 

Very serious consideration is being given the recon- 
struction problem by a committee appointed by the 
President, and, undoubtedly, by the time our conference 
at Atlantic City, Dec. 9, is held, the situation will have 
cleared up to some extent. 

We strongly urge all members of the industry to at- 
tend this conference in order to learn first hand the true 
situation, and to consult with such representatives of 
the Government Departments as will be in attendance. 
In the meantime, a waiting policy on your part and an 
absolute determination not to be led along false paths 
will be your contribution toward carrying out the pro- 
gram to be laid out for us. In a word, it seems to be 
a part of your duty and mine to “sit tight” and not 
“tock the boat.” 

Very truly yours, 
FAYETTE R. PLUMB, Chairman. 
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War Board Lifts Embargo 


t tern signing of the armistice was the signal 
for the War Industries Board to cancel many 
drastic rulings restricting construction and pro- 
duction of a non-war character. All industries 
whose peace-time output has been curtailed in the 
interest of the nation’s war program may now in- 
crease their output 50 per cent of the amount of 
restriction imposed by the board. 

All restrictions are removed against the build- 
ing of farm or ranch buildings, structures, road- 
ways or plant facilities for railroads, railways and 
other public utilities, and the construction, main- 
tenance, improvement or development by Federal, 
State or municipal authorities of highways, roads, 
boulevards, bridges, streets, parks, playgrounds 
and public utilities, including water, sewerage, 
light, power and street railways. 

Forty-two specific industries, chief among them 
the passenger automobile industry, are affected by 
the modification of curtailments imposed on manu- 
facturers since the war began; they include: 


Agricultural implements and farm operating equip- 
ment, including tractors. 

Heating and cooking appliances and devices using 
coal, coke, wood, gas, oil and gasoline and electricity. 

Boilers and radiators, family sewing machines, elec- 
tric vacuum cleaners, metal beds, cots and couches, in- 
cluding bunks and metal springs; linoleum and rag felt 
floor coverings; black galvanized and enameled ware 
and tin plate household utensils. 

Pianos, piano players and automatic pianos and parts; 
talking machines, including motors, accessories and 
needles. 

Baby carriages, corsets, bicycles and sporting goods. 

Refrigerators, washing machines and clothes wring- 
ers, ice cream freezers, glass bottles and jars, tin plate. 
pottery, stepladders. 

Clocks, clock watches and watches, safes and vaults, 
lawn mowers, electric fans, padlocks, scales and bal- 
ances, rat and animal traps, hand stamping and mark- 
ing devices, pocket knives and similar products. 

Road machinery, builders’ hardware, and cash regis- 
ters and pneumatic automobile tires. 


Good News, for the Auto Men 


8 fppeeteng the new ruling passenger automobiles 
may henceforth be manufactured to the extent 
of 75 per cent of the annual output. Last August 
the automobile industry was required to manufac- 
ture cars on a basis of 50 per cent Of the annual 
output, and manufacturers were warned to get on 
a 100 per cent war basis by January 1, 1919. This 
would have meant devoting their entire plants to 
war or essential work. The board’s action nullifies 
such a requirement. . 

With the partial lifting of the ban on curtail- 
ments, the board abrogated all pledges made by 
wholesale and retail dealers in raw material, semi- 
finished and finished products, other than building 
materials affecting such commodities, including 
pledges regarding re-selling. Manufacturers, how- 
ever, will continue to give pledges as heretofore, 
except those requiring pledges from those buying 
from them for resale. 


Working On Price Maintenance Bill 


HE interesting intimation has recently per- 
colated from the Federal Trade Commission to 
the effect that the commission is making rapid 
progress in the formulation of certain suggestions 
intended for Congress looking to the framing of a 
comprehensive price maintenance bill. I have here- 
tofore advised you that the commission has had 
such a measure in mind and there is widespread 
interest in the scope of the proposition and the 
probable day of presentation in Congress. 
The country is now facing a big program of re- 
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construction legislation and it is certainly fitting 
that a rational bill designed to aid manufacturers 
and dealers in building up their business and pro- 
tecting them against predatory price cutters should 
be brought forward in this connection. Certainly 
the authors and promoters of the Stevens bill will 
be disposed to give way gracefully before a well 
balanced measure having the endorsement of the 
Federal Trade Commission and there should be 
no great difficulty in securing early action in both 
houses. 

It is perhaps unseemly to make invidious remarks 
so soon after the large number of political funerals 
held a fortnight ago, but it is nevertheless appro- 
priate to call attention at this time to the fact that 
several of the most pronounced opponents of rea- 
sonable price-fixing, who have occupied seats in 
Congress during the past decade, were relegated to 
obscurity by their constituents at the Congressional 
elections. I do not care to mention names, but 
feel free to say that in the coming reorganization 
of the House Committee on Interstate and Foreign 
Commerce the price maintenance principles will 
find more friends and fewer enemies than at any 
time since the Stevens bill was first brought for- 
ward. It is certainly characteristic of the pro- 
gressive spirit of the country that with every new 
Congress the price cutter finds fewer champions 
among our national legislators, while the honest 
manufacturer and reputable merchant gain friends 
and advocates. 


An Important Decision 


TAKE this occasion to present to readers of HARD- 

WARE AGE a little analysis of the important price- 
maintenance decision handed down a few days ago by 
Judge Waddill of the United States District Court for 
the Eastern District of Virginia, quashing the indict- 
ment in a suit brought by the Government against 
Colgate & Company because of their refusal to sell to 
price-cutting dealers. Coming but a few weeks after a 
similar decision by Vice-Chancellor Lane upholding the 
right of Robert Ingersoll & Bro. to maintain prices on 
their watches, Judge Waddill’s ruling is of much sig- 
nificance, especially because it runs directly counter to 
some of the contentions of the Department of Justice 
with respect to the effect of the Sherman and Clayton 
anti-trust laws. 

There is no basis, however, for the assertion made by 
certain representatives of price-cutting retailers and 
others that Judge Waddill has gone counter to the 
position taken by the Supreme Court of the United 
States in the Graphophone and other cases. On the con* 
trary, these cases are clearly differentiated from the 
Colgate case, so that Judge Waddill’s pronouncement 
may be regarded as sound law up to the present moment 
and a reliable guide to both manufacturers and dealers. 

Colgate & Company did not attempt to make contracts 
with retailers to maintain their resale prices nor did 
they, as in the case of the graphophone companies, at- 
tempt to control their goods by placing thereon a license 
or contract. Summing up the practices complained of, 
they requested retailers to maintain their prices, took 
steps to ascertain the dealers failing to do so, and 
thereafter refused to sell to the price cutters. 


Government Alleges Combination 


HE court at the outset calls attention to the fact 

that the indictment is solely against the manufac- 
turer and not against either the wholesaler or retailer 
with whom it is alleged the combination was made. 
How a conspiracy could be entered into by a single indi- 
vidual without any fellow conspirators is a puzzle which 
Judge Waddill thinks the Attorney General should have 
solved instead of leaving it to the court, and he declares 
with considerable emphasis that “no citation of au- 
thority is furnished the court of any criminal case 
involving the state of facts charged here, nor in support 
of the indictment against only one person to the un- 
lawful combination.” 


Hardware Age 


Differs From Graphophone Case 


The case chiefly relied upon by the Government, that 
of the Boston Store of Chicago vs. American Grapho- 
phone Company, Judge Waddill sets aside as having no 
bearing on the Colgate case because of the wide dif. 
ference in the methods pursued by the manufacturers 
to maintain prices. 

“In the view taken by the court,” Judge Waddill 
says, “the indictment here fairly presents the question 
of whether a manufacturer of products shipped in jn- 
terstate trade is subject to criminal prosecution under 
the Sherman Act for entering into a combination jn 
restraint of such trade and commerce, because he agrees 
with his wholesale and retail customers upon prices 
claimed by them to be fair and reasonable, at which 
the same may be resold, and declines to sell his products 
to those who will not thus stipulate as to prices. This, 
at the threshold, presents for the determination of the 
court how far one may control and dispose of his own 
property, that is to say, whether there is any limitation 
thereon, if he proceeds in respect thereto in a lawful 
and bonafide manner. That he may not do so, fraud- 
ulently, collusively, and in unlawful .combination with 
others, may be conceded. (Eastern States Lumber As- 
sociation vs. United States, 234 U. S., 600, 614.) But 
it by no means follows that being a manufacturer of a 
given article, he may not, without incurring any crim- 
inal liability, refuse absolutely to sell the same at any 
price, or to sell at a named sum to a customer, with the 
understanding that such customer will resell only at an 
agreed price between them, and should the customer not 
observe the understanding as to retail prices, exercise 
his undoubted right to decline further to deal with such 
person.” 

In support of this contention Judge Waddill cites a 
large number of decisions of the United States Supreme 
Court and adds: 


All Acts Were Legal 


“The pregnant fact should never be lost sight of that 
no averment is made of any contract or agreement 
having been entered into, whereby the defendant, the 
manufacturer, and his customers bound themselves to 
enhance and maintain prices, further than is involved in 
the circumstance that the manufacturer, the defendant 
here, refused to sell to persons who would not resell at 
indicated prices, and that certain retailers made pur- 
chases on this condition, whereas, inferentially, others 
declined so to do. No suggestion is made that the de- 
fendant, the manufacturer, attempted to reserve or re- 
tain any interest in the goods sold, or to restrain the 
vendee in his right to barter and sell the same without 
restriction. The retailer, after buying, could if he 
chose, give away his purchase, or sell it at any price he 
saw fit, or not sell it at all, his course in these respects 
being affected only by the fact that he might by his 
action incur the displeasure of the manufacturer, who 
could refuse to make further sales to him, as he had the 
undoubted right to do. There is no charge that the 
retailers themselves entered into any combination or 
agreement with each other, or that the defendant acted 
other than with his customers individually.” 

A phase of the case which evidently appeals strongly 
to the court is of special interest to every manufacturer 
of and dealer in standard goods the character of which 
has come to be recognized by the general public. Taking 
up the contention of many opponents of price mainte- 
nance that the manufacturer has no interest in his 
goods after he has sold them and therefore that he 
cannot attempt to control the resale price thereof, Judge 
Waddill presents a succifict argument with great force. 
He says: 


Manufacturer Vitally Opposed to Price Cutting 

“It cannot be said that the defendant had no interest 
in the prices at which its goods should be sold. On the 
contrary, it had a vital interest, in so far as cutting the 
same would tend to demoralize the trade and might 
have been more injuriously affected by the resuit of this 
disorganization, than the public would be benefited by 4 
temporary reduction in the prices of its products. The 
sale of the defendant’s particular soaps cannot be said 
to be a necessity, or that the same bears a large propor- 
tion to the entire manufacture of soaps of the kind and 
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grade involved. The successful prosecution of the de- 
fendant’s business, and the continued use of its soap by 
the public, depend upon its ability to find and maintain 
a market for its output. 

“Price cutting would almost inevitably result in re- 
ducing the defendant’s business in a given community, 
to only those enaged in that practice, and deprive it 
of the patronage of the great body of wholesalers and 
retailers engaged in what they believed to be a fair and 
legitimate conduct of their business. It by no means 
follows that, in the end, the public would be benefited, 
as the price cutter could easily raise prices after the 
demoralization caused by his conduct has been brought 
about, and profit individually by so doing. What the 
public is interested in is that only reasonable and fair 
prices shall be charged for what it buys, and it is not 
claimed that the defendant’s manner of conducting its 
business has otherwise resulted.” 


No Law Violated 


In quashing the indictment Judge Waddill sums up 
the case tersely. He says: 

“In the instant case, the court’s conclusion is that the 
averments of the indictment, when carefully considered 


Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION 
and NATIONAL HARDWARE ASSOCIATION CONVENTION, 
Atlantic City, N. J., Dec. 11, 12, 18, 1918. Head- 
quarters, Hotel Traymore. F. D. Mitchell, secretary, 
American Hardware Manufacturers’ Association, 4106 
Woolworth Building, New York City, and T. James 
Fernley, secretary, National Hardware Association, 
505 Arch Street, Philadelphia. 


ILLINOIS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Chicago, Feb. 17, 18, 19, 20, 1919. Headquarters, 
Hotel Sherman. Leon D. Nish, secretary, Elgin. 

INDIANA RetTAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Indianapolis, Jan. 28, 29, 30, 31, 
1919. M. L. Corey, secretary, Argos. 

IowA RETAIL HARDWARE ASSOCIATION CONVENTION 
AND EXHIBITION. The Coliseum, Des Moines, Feb. 11, 
12, 13, 14,1919. A. R. Sale, secretary, Mason City. 

KENTUCKY HARDWARE AND IMPLEMENT DEALERS’ AS- 
SOCIATION, Tyler Hotel, Louisville, Feb. 25, 26, 27, 28, 
1919. J. M. Stone, secretary, Sturgis. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 13, 14, 
1919. Arthur J. Scott, secretary, Marine City. J. 
Charles Ross, manager of exhibits, Kalamazoo. 

MINNESOTA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Paul Auditorium, St..Paul, Feb. 18, 19, 20, 
21, 1919. H. O. Roberts, secretary, 1032 Metropolitan 
Life Building, Minneapolis. 

MissouRI RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, St. Joseph, Feb. 4, 5, 6, 1919. 
F. X. Becherer, secretary, 5136 North Broadway, St. 
Louis. 

MouNTAIN STATES HARDWARE AND IMPLEMENT ASSO- 
CIATION CONVENTION AND EXHIBITION, Brown Palace 
Hotel, Denver, Colo., Jan. 21, 22, 23, 1919. W. W. 
McAllister, secretary, Boulder, Colo. 

New York STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb. 25, 
26, 27, 28, 1919. Headquarters, Hotel LaFayette; Ex- 
hibition, Broadway, Auditorium. John B. Foley, secre- 
tary, 607 City Bank Building, Syracuse, N. Y. 

NEBRASKA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Omaha, Feb. 3, 4, 5, 6, 1919. Nathan Roberts, 
secretary, Lincoln. 

NortH DAKOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Feb. 12, 13, 14,.1919. Place to be decided on 
later. C. H. Barnes, secretary, Grand Forks. 

OuI0 HARDWARE ASSOCIATION CONVENTION AND Ex- 
HIBITION, Columbus, Feb. 18, 19, 20, 21, 1919. James 
B. Carson, secretary, Dayton. 

OKLAHOMA HARDWARE AND IMPLEMENT ASSOCIATION 
CONVENTION, Oklahoma City, Dec. 10, 11, 12, 1918. 
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and read in the light of the defendant’s inalienable 
right to deal lawfully with its own property, the han- 
dling, trading in and disposing of which is made the 
subject of this indictment, fail to charge any offence, 
2ither in restrain of trade and commerce, under the 
Sherman Act, or any other law of the United States.” 

The average retail merchant will be apt to agree 
heartily with Judge Waddill’s view, which is cer- 
tainly sound common sense. The Government has 
not yet indicated whether it will appeal the Colgate 
case, and it is therefore impossible to say whether 
the decision will be reviewed by the United States 
Supreme Court. Eminent lawyers here, however, 
are of the opinion that the Supreme Court has 
thus far said nothing to indicate that it is pre- 
pared to reverse this important decision, especially 
in view of the fact that, as pointed out above, the 
government’s charge of a conspiracy is unsupported 
by evidence that anyone except the manufacturer 
was a conspirator. 

Conspirators, like Lord Dundreary’s “birds of a 
feather,” must flock together and not by themselves. 


W. B. Porch, secretary, 204 Indiana Building, Okla- 
homa City. 

OREGON RETAIL HARDWARE AND IMPLEMENT DEALERS’ 
ASSOCIATION CONVENTION, Portland, Jan. 21, 22, 23, 24, 
1919. E. E. Lucas, secretary, Hutton Building, Spo- 
kane, Wash. 

PacirFic NORTHWEST HARDWARE AND IMPLEMENT As- 
SOCIATION CONVENTION, Spokane, Wash., Jan. 15, 16, 
17, 1919. E. E. Lueas, secretary, Hutton Building, 
Spokane. 

PENNSYLVANIA AND ATLANTIC SEABOARD HARDWARE 
ASSOCIATION CONVENTION AND EXHIBITION, Pittsburgh, 
Feb. 11, 12, 13, 14, 1919. Sharon E. Jones, secretary, 
Fulton Building, Pittsburgh, Pa. 

WESTERN RETAIL IMPLEMENT, VEHICLE AND HARD- 
WARE ASSOCIATION CONVENTION, Kansas City, Mo., Jan. 
14, 15, 16, 1919. H. J. Hodge, secretary, Abilene, Kan. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Milwaukee, Feb. 5, 6, 7, 1918. 
P. J. Jacobs, secretary, Stevens Point. 


A Human Business Story 


AWSON BLACK, Retail Merchant, is a new book 
recently placed on the market by the Page Com- 
pany of Boston, Mass. 

It is in reality the series of stories published in 
HARDWARE AGE under the title “The Diary of Dawson 
Black.” In book form the author, Prof. Harold White- 
head, of Boston University, has dropped the diary form 
of presenting the account of this young merchant’s life, 
and has cleverly and most interestingly smuggled a 
multitude of sterling business lessons into an absorbing 
love story. 

The change has been so great, and the improvement 
so.marked, that I gladly burned midnight oil the day I 
received my copy. 

Dawson Black is a retail hardware clerk whose re- 
sponsibilities consist chiefly of doing just enough to 
keep on the pay roll. He inherits money and decided 
to buy a hardware store. Right there his troubles 
began. He made all the blunders a sheep among sharks 
is apt to make, and the way the author weaves them 
into his love story makes a sugar-coated business pill 
very easy to take. Through innumerable pitfalls the 
hero finally emerges a man of many experiences, but a 
business success. 

Dawson Black, Retail Merchant, is a book every 
young hardware man should read. At his errors you 
will laugh, and in his success you will glory. It is a 
book that takes you into partnership, a distinctly 
human book worthy of the appreciation which is evi- 
denced in its big initial sale. 

The United Publishers’ Book Company, 231 W. 39th 
Street, New York, are marketing this interesting book. 
It’s a great Christmas gift for worth-while men. 














EDITORIAL COMMENT 








Peace and Its Probabilities 


HE bright probabilities of peace are be- 
ginning to make grim war look like a 
battered Has Been. It would be an error 

to say that war will not come again. Erron- 
eous predictions of everlasting peace have 
been made by well meaning people at the 
close of every war the world has witnessed, 
so we will not fall into that common error. 
We may be sure, however, that the Allied 
nations are going to make it harder in the 
days to come for belligerent peoples to go 
on the warpath. 

War makes an acrobat of the human mind. 
Business men have been on the high trapeze 
for the past four years. We have been deal- 
ing with the hazardous unusual so long that 
it is going to seem strange to come down to 
earth and go the even tenor of our ways once 
more. 

Business without the barriers of sub- 
marines, or food edicts, or conservationists, 
will seem decidedly strange. Business flow- 
ing smoothly past abutments that commem- 
orate the sharp restrictions of the war boards 
will seem strange for a long time. Business 
has just emerged from the dugout of war’s 
necessity, and is bound to blink until its 
eyes become once more accustomed to the 
sunshine of normal conditions. 


It is most natural that the sudden ter- 
mination of the hideous turmoil into which 
we were forced should bewilder us, but calm 
reflection is going to brace our nerves. 

Steel and copper are twin barometers of 
the hardware business. From those two 
great metals most items of hardware are 
made. The price of these two essential 
metals governs the prices of a hundred thou- 
sand common items of commerce, and we 
may therefore gage the future with a fair 
degree of accuracy, if we can determine the 
probable prices of steel and copper. 

Price is a matter of supply and demand. 
That fact is the same in times of war, peace 
or reconstruction. 

No one questions the enormous quantity 
of steel and copper now being manufactured 
in the United States. The quantity greatly 
exceeds the largest pre-war production. That 
output has been a determining factor in 
whipping the Hun, and were our own needs, 
colossal as they are, the only demands to be 


made upon these giant furnaces and smelt- 
ers, we would soon be abundantly supplied. 
In fact, the supply would quickly exceed the 
demand, and prices would probably decline 
precipitously. 


UT ordinary domestic demand is not the 

only consumer clamoring for these 
metals. War restrictions and transportation 
problems have been mighty twin barriers to 
the natural flow of merchandise. These bar- 
riers first brought enormous advances in the 
prices of commodities, and then still persist- 
ing and aided by the very high prices they 
had produced, they brought about a condition 
in which substitution and back-orders be- 
came the order of the day in factories and 
wholesale houses, and the same condition, 
plus many bare shelves, prevailed in retail 
stores. 

Now this very shortage, which has been 
the bane of the merchants’ existence sud- 
denly about-faces to help bolster up a market 
at a time when abrupt and continuous de- 
clines might bring about serious national 
business catastrophe. 

Not only have the needs of the merchants 
to replete their stocks suddenly become 
healthy signs, but certain consumer needs 
are of sufficient size to add more than a grain 
of comfort to the situation. The building 
restrictions, which have been in force for 
a long period, have pyramided a pile of busi- 
ness which even now is beginning to pour 
strengthening orders into the current of 


' trade. 


The automobile, tractor and other restric- 
tions have created more “feeders.” 


Then there are unusual demands for cop- 
per and steel; demands created by unusual 
wear and tear and those developed by new 
industries which will not stop with the cessa- 
tion of hostilities. 

Our railroads have been wearing out more 
equipment than they have been buying. 
They have a whole lot more badly worn rails, 
a whole lot more “bad order” rolling stock, 
a whole lot more “wheezy” locomotives than 
in normal times. With Mr.McAdoo evidencing 
no signs of a desire to give up the throttle, 
and with a firm conviction that the Govern- 
ment will want to bring this equipment up 
to proper state of repair, we may confidently 
expect railroad orders for large quantities 
of materials made of steel and copper. 
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DUUUHAUAUASOONNUEAAUGA DREAD 


TT HERE are many new industries to help 

- swell our consumption figures. Many of 
the greatly enlarged or distinctly new fac- 
tories which have been operating wholly on 
war munitions are going to keep their ma- 
chinery in operation on articles which will 
soon enter the channels of ordinary com- 
merce. Most of the great gun and ammuni- 
tion companies have for a year or more been 
carefully planning to utilize their machinery 
in the manufacture of hardware and tools. 
These plants will consume enormously great- 
er quantities of raw materials than they did 
before the war. The combined increased 
manufacturing facilities of America will 
prove another bracing boon to the market. 


Then above all other domestic demands are 
the requirements of the shipyards, which are 
going right on with the gigantic program so 
well under way. Nor is the navy to curtail 
its stupendous construction work. The 
quantities of materials that will go into 
Made-in-America ships in 1919 will indeed 
aid most materially in dissipating the idea of 
crashing reductions in metal prices. 

This war has brought Europe a whole lot 
nearer America. So completely immersed 
have we been in our absorbing domestic de- 
velopment that many of us continued to 
think of the Atlantic Ocean as being the same 
number of miles from our eastern coast as it 
was when Christopher Columbus made the 
first trip. Of course the distance in miles 
hasn’t changed, but in the time necessary to 
make the trip it has been most materially 
lessened, and over two million mighty good 
Americans are coming home to herald that 
fact. 

These men know better than,we do the 
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colossal needs of reconstruction. Devastated 
France and Belgium alone immediately re- 
quire gigantic quantities of our materials; 
350,000 homes were destroyed in France, 
450,000 agricultural machines are needed at 
once ; 2,000,000 tons of pig iron and 4,000,000 
tons of steel are needed outside the replenish- 
ment of stocks or of raw materials for their 
manufacturing plants, and inasmuch as the 
worst devastated regions of,France include 
the coal and iron district, their own produc- 
ers are in a poor way to respond to the 
urgent need for these materials. 


Their railroad stock is greatly reduced and 
is badly worn. France has lost 1,000,000 
tons of shipping by submarine warfare with 
no replacement. These are a few of the im- 
mediate needs of one country. Russia, Bel- 
gium, Servia, Roumania and other countries 
are looking wistfully toward our great metal 
producing country. 


The world’s food shortage is a problem of 
most colossal proportions. As long as food- 
stuffs command present prices’there will be 
no great or drastic reductions in the price 
paid for labor. 


All in all, it does not appear that we may 
expect sudden or exceedingly great reduction 
in the prices now prevailing in metal mar- 
kets, or in labor markets, and if these con- 
clusions be correct the hardware sold in the 
United States in 1919 will probably bring 
about the same prices we have paid during 
the present year. 


It is a poor time to jump at conclusions, 
or to start a wild scramble by the cancella- 
tion of orders. There are too many optimis- 
tic indications in the wind. 


What Shall We Do with the Hohenzollerns? 


READER of HARDWARE AGE has respectfully suggested that William Hohen- 
zollern be given a million dollars and set up in the wholesale hardware busi- 


ness in the United States. 


Then it is further suggested that his six sons be sent on 


the road to sell ““Made in Germany” hardware to the subscribers of HARDWARE AGE 
who have been reading “Mr. Buyer, It’s Up to You.” 

He thinks this would be hell enough. Possibly it would. 

It’s going to be talked over at the Alantic City Conventions, December 11, 12 


and 13. 


HARDWARE AGE Peace Number, December 19. 
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‘Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, November 18, 1918. 


LITTLE journey around this city, visiting the retail 

trade, as well as department stores, reveals that 
since the cessation of hostilities and the virtual end of 
the Spanish influenza epidemic, sales are beginning to 
pick up and everything looks encouraging for the im- 
mediate future. ; 

During the past week a number of price advances 
were recorded; sand paper jumped 40 per cent and 
drills 10 to 20 per cent. 

It is found that a number of retailers are still firm 
in their belief that prices will soon decline and are 
therefore very cautious in placing any orders for im- 
mediate and future deliveries. It is also evident that 
buyers for wholesalers are inclined to hold back placing 
of orders on a number of items until they learn the 
Government’s future attitude on the control of basic 
commodities such as steel, copper, brass, iron, etc. 

Dealers will no doubt be surprised to know that there 
are now in the offices of several big local contractors 
plans wnich have been filed and approved for im- 
mediate building operations in this city, amounting to 
approximately $250,000,000, which will be given out 
just as soon as assurances are received from the War 
Board that beams, girders, porcelain and brass plumb- 
ing supplies, etc., can be secured. It will behoove the 
wise dealer to determine the condition of his stock, as 
this will mean an unprecedented demand for all ma- 
terials necessary in building. 

That manufacturers may get to work on civilian needs 
as rapidly as possible, the War Industries Board has 
withdrawn all priority ratings on army work. No 
order is being suspended or cancelled by the War De- 
partment without consideration of the nature of the 
work or the locality in which the work is being per- 
formed or without consideration of labor and re- 
employment of labor at such places in other industries. 
There is constant consultation with the War Industries 
Board and with the Department of Labor. 

The trade is hereby cautioned that a large shipment 
of knives has recently been brought into this country 
from Sweden marked “Made in Sweden,” but the appli- 
cation of heat to the trademark revealed underneath 
the words “Solingen, Germany.” 


LINSEED O1L.—The present demand is rather quiet, 
as is usual for this time of the year, although the flax- 
seed market is coming along very strong. Consumers 
are inclined to believe that with the coming new crop 
prices are apt to decline. 

Linseed oil, raw, city brands, is $1.63 per gal. for 
more bbl., and $1.64 in less than 5 bbl. 

State and Western oil, $1.60 per gal.; smaller quantities, 
$1.63 per gal., according to seller. 

Wuite Leap.—This being rather an off season in 
painting the demand for white lead is a little flat. 
The prices are firm for pig lead and while lower prices 
in white lead are looked for later when the Govern- 
ment has filled its requirements, the continued high 
cost of labor and materials will likely prevent any 
decline in the price of pigments unless the drop in the 
price of lead should be a very substantia! one. 

Dry te GRMOB. 6.6300 cceescedevs 10 and 10%%c. per Ib. 
*Dry and in oil, 100-lb. kegs............ t4c. per Ib. 
*Dry and in oil, 25 and 50-lb. kegs..... 14\c. per lb. 
*Dry and in oil, 12%4-lb. kegs......... 14% ¢. per lb. 
Red Head, dry in casks..... 11% and 11%c. per lb. 
*Red Head, dry in 100-lb. kegs.......... 14c. per Ib. 
*Red Head, dry in 25 and 50-lb. 4\c. per lb. 
*Red Head; dry in 12%4-lb. kegs....... 14 4c. per lb. 
*Red Head, tn off, 100 10.2.5. 20sec 15 1%4c. per lb 
*Red Head, in oil, 25 and §& >», per Ib. 
*Red Head, in oil, 12% lb . per Ib. 

*Discount of 10 per cent in lots of 500 to 2000 lb., 10 and 
2% per cent on 2000 to 10,000 Ib. 

BELTING.—AIl prices on belting, and in fact every- 
thing in the line of mechanical rubber goods, are being 
quoted for immediate acceptance only. Dealers are 
buying very closely. 

First grade belting, 35 per cent off list; second grade, 40 
per cent off list; third grade, 50 per cent off list. 

GARDEN Hose.—Prices quoted at present are very 
high, due to the high price of labor and such materials 
as cotton duck, yarns, etc. It is reported that ship- 
ments are coming along in good shape. Prices range 
from 14c. to 25c. per foot, according to grade. 


FREEZERS.—Notice has been received that North 
Brothers of Philadelphia, Pa., have just established 
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new prices for next season on their line of freezers, 
showing a substantial advance for the last year owing 
to the increased cost of materials, such as tin plate and 
woodenware, labor, etc. The new discount to dealers 
is now 33 1/3 per cent off list. 

MEALy Goops.—The Mealy Mfg. Company, Coco Cola 
Building, Baltimore, Md., quotes: 

Warrior Belt Watch Holders, per doz., $3.50; Eagle Shield 
Protectors, per gro., $12, and Radio, per gro., $12; Fobs 
Military, Khaki, per gro., $48. i 

SEAL PRESSES.—Chas. Morrill, Inc., 100 Lafayette 
St., New York City, quote lead seal presses: 

Chas. Morrill No. 1, per doz., $36, and Pocket, per doz., $27, 

ScaLe BeEAMS.—John Chatillon & Sons, 85 Cliff St., 
New York City, have discontinued the No. 1 scale 
beams and quote Chatillons No. 2 at 20 per cent dis- 
count on new list dated Sept. 1. 


WASHING MACHINES.—The 
Iowa, quotes: 


Maytag Co., Newton, 


Hand Power, ea. $13.50; $32; Electric, $62, and 


Multi-Motor, ea. $62. 

Spark PLuGs.—The Champion Spark Plug Co., To- 
ledo, Ohio, quotes as follows, in lots of 10 to 100: 

Heavy Stone, ea. 78c.; Regular and Buick, 62c.; Overland 
and Metz, 62c., and Ford X, 59c. ea. 

Saws.—E. C. Atkins & Co., Indianapolis, Ind., quote 
Mulay Mill and Drag Saws at 5 per cent discount. 


HANGERS AND CARRIERS.—Hunt-Helm-Ferris & Com- 
pany, Harvard, Ill., quote: 

Cannon Ball Hangers at 35 per cent discount; 20th Cen- 
tury, per doz., $16.25, and Flexo Hangers, per doz., $11.86. 
Harvester and Peerless Hay Carriers are 33% per cent, and 
Track, Track Hangers and Brackets are 33% per cent; Over- 
land Wagons are 20 per cent discount. 

Levets.—J. Sand & Son, 1023 Rivard St., Detroit, 
Mich., quote masons’ levels, per doz., $51. 


PRISMOLITE Co. Goops.—The Prismolite Company, 
Columbus, Ohio, quotes: 


Sun-Ray Auto Lens, per pair, $1.75; Prismolite Wrenches 
are 75c. each or $6 per doz.; Whirlyflags, Auto, per 1, doz., 


Hirt or $1 ea., and Universal Grease Cups, per doz., are 


Power, 


ROADLIGHTER.—The C. A. Shaler Company, Waupun, 
Wis., quotes: 

Shaler Roadlighter, Ford size, 8% in. and smaller at $2.75, 
and all larger sizes $3.50 ea. The dealers’ discount is 33% 
per cent on cartons of 10 pr. single or assorted sizes. 


Horse NAILs.—The Union Horse Nail Company, 
1506 West Twenty-second St., Chicago, IIl., quotes 
horse nails, Star No. 5 and up, at 30 per cent discount. 


OILERS.—The P. Wall Mfg. Supply Company, Pitts- 
burgh, Pa., quotes bench oilers at 60 per cent and rail- 
road oilers at 50-10 per cent discount. 


Rope.—It is reported that shipments are coming 
along in pretty fair style, and distributors are making 
every effort to take care of orders from the trade. 
Prices remain unchanged. 

Manila rope prices are as follows: Manila rope, first grade, 


is 33c.; second grade, 32c., and third grade, 28c. base per Ib. 
Manila bolt rope is 38c. per Ib. 


Sisal rope, first grade, is 23c., and second grade, 20c., base 
per lb. Hide, bale and hay rope, medium oiled, first grade, 
is 23%c., and second grade, 201%4c. base per Ib 


- Tarred lath yarn is, first grade, 23c., and second grade, 
20c. base per Ib. 

WinpDow GLAss.—Manufacturers of plate and window 
glass are going to hold a meeting with government 
officials in Washington this Friday with the view of 
coming to some definite decision regarding the basis 
of operation for the coming year. On Dec. 11 and 12 
the National Glass Distributors’ Association, together 
with the glass manufacturers, will hold a joint con- 
vention at the Hotel William Penn, Pittsburgh, Pa. 
This meeting will be a very important one, as the 
general welfare of the industry will be discussed by the 
most prominent men in the field. It is rumored that 
the glass manufacturers will probably produce for the 
coming year on a basis of 60 per cent of 1917 output. 
The general consensus of opinion of distributors © 
window glass is that there will be no decline in prices 
for at least the next six months on account of the 
enormous needs in this country and abroad, and the 
fact that stocks are badly depleted. 
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Single strength, A and B, all sizes, 77 per cent; double 
strength A, all sizes, 79 per cent; double strength B, all 
sizes, 81 per cent, with AA quality ranging from 70 to 72 
per cent discount from jobbers. 

NAVAL STORES.—Prices on common to good strained 
rosin, f.o.b. New York, have advanced as follows: 

On a basis of 280 lb., Grades B and C, $16.15; D, $16.25; 
E, $16.30; F and G, $16.35; H, $16.45; I, $16.60; K, $17.50; 
M, $17.60; N, $17.75; W.G., $18; W.W., $18.25. 

Turpentine, spot, in yard, is 84 cents per gal. 


NAILS.—The situation in regards to both wire and 
cut nails remains, as it has been for some time, scarce. 
Distributors are now accepting orders for future de- 
liveries, but are not guaranteeing any specific dates 
when dealers will receive them. 


We quote: Wire nails, in store, are $4.75 base per keg, 


CHIC 


Office of HARDWARE AGE, 
Chicago, Nov. 16, 1918. 


HE signing of the armistice has not materially af- 

fected trade conditions in this territory. In ob- 
taining the quotations for this week’s market not a 
single price decline was found, although there were 
several instances where prices have advanced. There 
has been practically no cancellation of orders by re- 
tailers, and local jobbers are not expecting any. Asa 
matter of fact, the demand for merchandise seems to 
have increased rather than decreased. Neither the 
retailer nor the jobber are expecting any sudden and 
serious price declines. It is pointed out that conditions 
are materially different from any encountered by the 
trade in the past. There is an actual shortage of mer- 
chandise, and no shortage of cash. Stocks of both re- 
tailers and jobbers are so much below normal that it 
seems doubtful if they can be built up inside of a year 
or two. At the same time the removal of restrictions is 
opening up a market for many lines, particularly 
builders’ hardware, tools and materials. 

The demand for holiday merchandise has been very 
fair to date, and the last few days has shown a de- 
cided increase. Sleds, skates, toys, cutlery, electric 
utensils and similar lines of merchandise are moving 
out freely. The merchants in general have placed their 
holiday stocks on display earlier than usual, and the 
consumers have repaid the effort by purchasing early. 
Much of the early demand has been for Christmas pres- 
ents to be sent to the boys in France. This has greatly 
cut stocks of pocket cutlery, watches and other small 
items. 

Cash sales are above normal, and collections are good. 


AsH SIFTERS.—Jobbers in this territory report a par- 
ticularly heavy demand for all types of ash sifters. 
During the last two weeks almost every order leaving 
jobbing houses has carried with it one or more types of 
sifters. No price changes have been announced, and 
there seems little probability of any decline. 

We quote from jobbers’ stocks, f.o.b. Chicago: Square 
wood frame ash sifters with wire screen, size 12 x 14, black 
japanned, $1.60 doz.; galvanized, $2.20 doz.; perfection wood 
frame, galvanized screen, size 14 x 16, $2.50 per doz.; barrel 
sifter No. 06, $4.25 per doz.; furnace ash sifters, 30 in. 
straight handle, 8% x 12 blade, double tinned, $8.25 per doz. ; 
rotary ash sifters, No. 104, $42 per doz. 

BUILDING PAPER.—With some of the building restric- 
tions removed, it is expected that the demand for build- 
ing paper in this section will soon show a decided in- 
crease. Local jobbers are carrying very light stocks, 
and to date shipments have been coming in very slowly. 
No'special grades are to be found in local jobbing stocks, 
but are being sold subject to factory shipment. Prices 
are very firm as quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago: Red rosin 
sheathing paper, 20-Ib. rolls, 72c. per roll; 25-lb. rolls, 90c. 
per roll; 30-Ib. rolls, $1.08 per roll. 

ALARM CLocks.—Reports from jobbing houses in this 
district are to the effect that sales of alarm clocks are 
as heavy as at any time during the past year. Stocks 
are in badly broken condition and the factories seem 
unable to keep up with the demand. Much of the 
shortage is charged to the labor conditions, many of the 
factories being unable to get skilled labor. Prices in 
several lines have advanced sharply. 

We quote from jobbers’ stocks, f.o.b. Chicago: The Amer- 
ican Alarm Clock, in less than dozen lots, $11.04 per doz., 
dozen lots, $10.64 per doz., case lots of 4 doz., $10.37 per 
doz.; Lookout Alarm Clocks, less than dozen lots, $13.87 
per doz., dozen lots, $13.46 per doz., case lots of 2 doz., 


$13.07 per doz.; Tattoo Alarm Clocks, dozen lots, $25.50 per 
doz., case lots of 50, $24.85 per doz.; Slumber Stopper, radium 
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and delivered within carting limits, $4.85. Cut nails, in 
store, are $6, and delivered by jobbers, $6.10 base per keg. 
SANITARY CLOTH VENTILATORS.—There has been an 

unprecedented demand for sanitary cloth window ven- 
tilators, due to the desire of people to keep their rooms 
well ventilated on account of the influenza epidemic. 
Prices are being quoted as follows: 
Continental No. 93, 9 in. high, adjustable, 

23 in. to 37 in. wide, $4.25 per doz. 
Continental No. 94, 9 in. high, adjustable, 

31 in. to 49 in. wide, $5.25 per doz. 
Continental No. 96, 9 in. high, adjustable, 

4 in. to 59 in. wide, $6.00 per doz. 
Continental No. 153, 15 in. high, adjustable, 

23 in. to 37 in. wide, $5.75 per doz. 
Continental No. 154, 15 in. high, adjustable, 

1 in. to 49 in. wide, $6.75 per doz. 
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dial, dozen lots, ,32 per doz.; Big Ben and Baby Ben, $2 
each. 

CoaL Hops.—While there is some shortage due to the 
scarcity of sheets, local jobbers have thus far been able 
to fully take care of their trade. Retail sales are re- 
ported to be exceptionally heavy and in many cases 
stocks of retailers have been under-estimated. Prices 
are very firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Japanned 
open hod, 15 in., $5.15 per doz.; 16 in., $5.55 per doz.; 17 
in., $6.15 per doz.; galvanized open hod, 16 in., $8.85 per doz. ; 
17 in., $9.50 per doz.; 18 in., $10.40 per doz.; 20 in., $14 per 
doz.; galvanized funnel hod, 17 in., $11.70 per doz.; 18 in., 
$12.75 per doz.; japanned funnel hod, 17 in., $7.80 per doz. 

BABBITT METAL.—There is still a very good demand 
coming mainly from manufacturing districts. In farm- 
ing sections the demand is practically over for this sea- 
son. Local jobbing stocks are in very satisfactory con- 
dition but jobbers are still taking orders at prices rul- 
ing on date of shipment. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
babbitt metal, 13%4c. per lb.; Revenoc, 22c. per Ib. 

EAVES TROUGH AND GUTTER PIPE.—Despite the fact 
that there is little building going on, there is a heavy 
demand, the sales going mainly for repair work. Job- 
bing stocks are exceptionally light and shipments from 
the mills were never slower. Local jobbers are accept- 
ing orders subject strictly to stock on hand. No price 
changes have been reported. 

We quote from jobbers’ stocks, f.0.b. Chicago: 29-gage, lap 
joint eaves trough, 5-in., $7.60 per 100 ft.; 29-gage conductor 
pipe, 3-in., $7.50 per 100 ft. 

FiLes.—The file situation shows little if any im- 
provement. Both jobbers and retailers report badly 
broken stocks with the demand apparently as heavy as 
ever. 

We quote from jobbers’ stocks, f.o.b. Chicago, the following 
discounts from standard lists; Nicholson files, 40-10; New 
American, 50-10; Disston, 40-16; Black Diamond, 40-7%. 

GLASS, PUTTY AND GLAZIERS’ POINTS.—There is prac- 
tically no local business in window glass at the present 
time, but with the restrictions on building removed:an 
improvement in sales is to be expected. Very little glass 
was made during the past year and there is some un- 
certainty as to when the manufacture will be resumed. 
Retail and jobbing stocks are generally light and scar- 
cities are expected to develop. Prices are firm and may 
go higher. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single- 
strength A, all sizes, 77 per cent off; singlestrength B, first 
three brackets, 77 per cent off; all sizes of double strength A, 
79 per cent off. 

We quote from jobbers’ stocks, f.o.b. Chicago: Putty, in 
100-Ib. kits, $4.25; glaziers’ points, No. 1, No. 2 and No. 3, 
1 doz. to a package, 60c. per pkg. 

GUNS AND AMMUNITION.—Although the hunting sea- 
son is rapidly drawing to a close, sales of both guns and 
ammunition are still heavy. The demand for loaded 
shells has been particularly good and the single and 
double barrelled shotguns of 10 and 12 gage have been 
moving freely. Jobbing stocks of both guns and am- 
munition are much lighter than normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single bar- 
rel shotguns, 12-gage, 30 or 32 in. barrels, with plain extrac- 
tor, $7.50 each; with automatic ejector, $7.85 each; 12-gage 
double barrel guns, with hammer, $14.50 each; hammerless, 
$17.50 each. 

No. 22 short semi-smokeless cartridges, $5 per thousand; 
No. 32 short semi-smokeless, rim fire, $11.75 per thousand; 
No. 22 long semi-smokeless, $6 per thousand; No. 32 long 
semi-smokeless, rim fire, $13.50 per thousand. Discount 20-5 
per cent. Peters’ target shells, smokeless, 3 drams powder, 
1% oz. shot, 1 to 10, $48 per thousand; Peters’ Referee, semi- 
smokeless, 3 drams powder, 1 oz. shot, 1 to 10, $37 per 
thousand. Discount, 20-24% per cent. 


GALVANIZED WARE.—The shortage in galvanized ware 
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is growing more apparent daily. Local jobbing stocks 
are so badly broken that it is practically impossible to 
completely fill any order that they receive. There is 
little likelihood of an immediate betterment in this situ- 
ation. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
galvanized tubs, No. 0, $12.35 per doz.; No. 1, $15.20 per 
doz.; No. 2, $17.10 per doz.; No. 8, $20 per doz.; medium 
grade, heavy galvanized tubs No. 100s, $22.30 per doz.; No. 
200s, $25.20 per doz.; No. 300s, $28 per doz.; common gal- 
vanized pails, 8-qt., $4.70 per doz.; 10-qt., $5.30 per doz. ; 
12-qt., $5.85 per doz.; 14-qt., $9.15 per doz.; 16-qt., $10 per 
doz. ; 18-qt., $11.60 per doz.; 20-qt., $15.20 per doz. 

Woop HANDLES.—There has been some little improve- 
ment in the handle situation during the past week but 
axe handles are still very scarce. Prices are very firm 
with no indications of a decline for some time to come. 

We quote from jobbers’ stocks, f.o.b, Chicago: Best qual- 
ity, second growth hickory axe handles, $6 per doz.; extra 
quality hickory, $4.50 per doz.; No. 1 hickory, $3.75 per doz. ; 
No. 2 hickory, $3 per doz.; No. 1 railroad pick handles, $4.50 
per doz.; 14-in. second growth hickory hammer and hatchet 
handles, $1.50 per doz.; 14-in. medium quality, 85c. per doz. 


LANTERNS.—Lanterns are now moving very freely 
in all parts of this territory at prices considerably 
higher than those in effect last year, The supply is 
limited and it will probably be some time before it will 
get back to normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Competition 
lanterns, No. 0 tubular, $7 per doz.; No. 2 tubular cold blast, 
$9.90 per doz. 

LACE LEATHER.—The situation is unchanged. Sales in 
general are heavy but the demand in the agricultural 
districts has fallen off. No price changes have been 
reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 
lace leather, %-in., $1.65 per 100 ft.; %4-in., $2 per 100 ft.; 
Chrome lace leather, %-in., $1.20 per 100 ft.; %%-in., $1.50 
per 100 ft. 

Nuts, BoLts AND LAG ScrEws.—There is little new to 
report in the nut and bolt situation, although local job- 
bers report shipments somewhat better. Stocks are 
much below normal and traveling salesmen are forced to 
submit any exceptionally large orders to their house 
before accepting. The retail demand is light at this 
time. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes, 
25-5 per cent discount; carriage bolts up to % x 6 in., 40 per 
cent discount; larger sizes, 20-5 per cent discount; hot 
pressed nuts, square, $1.05 off, and hexagon, 85c. off per 
100 Ib.; tire bolts, 40-5 per cent discount; stove bolts, 60-10 
per cent discount; lag screws, 40 per cent discount. 

NAILS.—Jobbers report shipments somewhat bet- 
ter but still inadequate. All shipments to retail mer- 
chants are limited to a few kegs of each size. The situ- 
ation is not apt to improve for some time. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
wire nails, $4.30 per keg base; cement coated nails, $4.20 
per keg base. 


O1L HEATERS.—The available supply is much less than 
normal while sales are fully up to those of former years. 
Dealers who neglected to order early are finding it 
difficult to obtain stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. T-24 
blue polished steel body oil heaters with heavy steel fount, 
capacity 3 qts., $3.80 ea.; No. T-21 polished sheet steel body, 
black japanned finish, with safety fount, capacity 3 qts., 
$4.40 ea.; No. T-31, capacity 1% gal., $7.15 ea. 

ROOFING PAPER.—Sales continue light but are ex- 
pected to increase from this time on. Shipments from 
the mills are still very slow and local jobbing stocks are 
much lighter than usual. Prices are firm with no in- 
dications of a decline. 

We quote from jobbers’ stocks, f.o.b. Chicago: Guaranteed 
roofing paper, 1-ply, $1.65 per sq.; 2-ply, $2.14; 3-ply, $2.65; 
tan surface competition roofing, 1-ply, $1.20; 2-ply, $1.40; 
3-ply, $1.65. 

RAZORS AND BLADES.—The razor situation at this time 
is the most acute of the year. All types of razors are 
very scarce and stocks of local jobbers were never so 
badly broken. Many of the prominent makes of safety 
razors are entirely off the market and in some cases 
the manufacturers have requested jobbers to cancel all 
back orders. Blades for some types of razors are still 
to be obtained in small quantities but there are still in- 
dications of shortages. It is doubtful if the situation 
improves for several months. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hol- 
low ground, open blade razors, square point, flat rubber 
handles, $17.25 per doz.; three-quarters hollow ground, square 
point, oval rubber handles, $14.75 per doz. 

SaFrety Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 dozen lots, $8 
per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.; 3 doz. 
lots, $8 per doz. 

BLADES.—We quote from jobbers’ stocks, f.0.b. Chicago: 
Gem, in 1 doz. sets, 7 blades to a set, $4.20 per doz. sets; 
Ever-Ready, 1 card containing 1 gross blades, % doz. to a 
package, 24 packages to the card, $6.72; Gillette, in 1 dozen 
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packages, 6 blades to the package, $4.50; Gillette, in 1 dozen 
packages, 12 blades to a package, $9; Auto-Strop, No. 610%, 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in doz. packages, 12 blades to a package, $9. 

Rope.—The demand for rope shows some improve- 
ment although there has been a falling off in sales to the 
Government. Manufacturers report a better situation 
in regard to manila hemp but declare costs of manu- 
facture are increasing. Prices are same as at last 
report. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 3344c. per lb., base; No. 2 manla rope, 
324%c. per lb., base; No. 3 manila rope, 28%4c. per Ib., base; 
sisal rope, No. 1, 23%c. per lb.; No. 2, 20%c. per Ib 

SLeps.—Jobbers report sleds to be moving freely and 
stocks are already showing the effects of the demand. 
The supply is lighter than that of last year while the 
demand shows no decrease. Retailers who have not 
placed their orders are advised to do so as soon as 
possible, 

We quote from jobbers’ stocks, f.o.b. Chicago: Stamped 
steel coaster with T-shaped spring steel runner, No. 130, 
$13.30 per doz.; No. 131, $15.20 per doz.; No. 132, $17 per 
doz.; wood coaster No. 5 with low runner, $5.55 per doz.; 
No. 10, $8.25 per doz.; No. 12, $11 per doz.; high wood cut- 
ter, competition grade, No. 86 two-knee, $4.75 per doz.; No. 
87, three-knee, $6.65 per doz. 

SKATES.—Retailers in the larger cities are already 
beginning to feel the demand for skates for use in the 
public rinks, but in the smaller towns there is no de- 
mand as yet. Jobbers report sales to be fully up to those 
of last year with a limited stock with which to fill 
them. Shortages in some lines are already apparent. 

We quote from jobbers’ stocks, f.o.b. Chicago: Barney & 
Berry lever slamp No. 30, bright finish, men’s skates, 66c 
per pair; nickel, 90c. per pair; key clamp No. 112, nickel 
plate on cast steel, $1.10 per pair; No. 122, nickel plate on 
hardened steel, $1.50 per pair; key clamp hockey, No. 612-B, 
cast steel blade, $1.25 per pair; No. 662-B, special tempered 
steel blade, $2 per pair; women’s clamp pattern No. 72%, 
nickel plated, welded tool steel blade, $1.50 per pair; women’s 
hockey No. 772%, $1.20 per pair; women’s half key clamp 
rocker, No. 310-B, cast steel blade, bright finish, $1.25 per 
pair; No. 372, welded tool steel blade, $2.10 per pair. 

SAND PaPER.—Local sales of sand paper are much 
below those of normal times but it is said that the gen- 
eral demand is heavy. Stocks of local jobbers are in 
good condition and sales are expected to increase. Prices 
are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

ScrEws.—Betterment of the situation is expected by 
local jobbers, as the Government demand is expected 
to become lighter. Just at present retailers and jobbers 
in this section have very light stocks with a demand that 
is fully up to normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10; round head blued, 65-10-10; flat head 
brass, 42%4-10-5; round head brass, 40-10-5. 

SoLpER.—There is only a fair local demand for solder, 
and the supply has improved greatly within the past 
two weeks. 

We quote from jobbers’ stocks, f.o.b. Chicago: Warranted 
50-50 solder, 54c. per lb.; No. 1 plumbers’, 46c, per Ib. 

STEEL SHEETS.—The shortage in steel sheets is still 
very apparent, the greater part of the production going 
either directly or indirectly to the Government. Local 
jobbers have no black or blue annealed sheets in stock 
and their supply of galvanized is limited. 

To retailers, f.o.b. Chicago: No. 28 black sheets, $6.52 per 
100 lb.; No. 28 galvanized sheets, $7.77 per 100 Ib. 

SASH CorRD AND SASH WEIGHTS.—The demand for 
sash cord will in all probability show a decided improve- 
ment during the next few months. The production in 
this line is only about 50 per cent of what it was a year 
ago and the general demand for cotton is such that there 
is little to indicate a betterment of the situation. The 
Government demand for cotton cordage is also having a 
marked effect on the supply of sash cord. There is no 
particular shortage in the supply of sash weights but 
the demand has been so light that none of the local 
jobbers are carrying normal stocks. All large orders 
for weights are shipped direct from foundry. 

We quote frdm jobbers’ stocks, f.o.b. Chicago: Silver Lake 
sash cord, best grade, No. 7, $21.50 per doz.; Sampson, No. 7, 
$21.25 per doz.; Revenoc, No. 7, $14.40 per doz. 

Sash Weights.—From jobbers’ stocks, f.o.b. Chicago: In 
ton lots, $52 per ton; in smaller lots, $54 per ton. 

STOVE PIPE AND STOVE BoaRDS.—There is still a very 
heavy demand for stove pipe, but the available supply 
is much lighter than that of last year. Local jobbers 
have not _as yet fully filled the orders taken in the 
spring. The supply of stove boards is somewhat better 
but shortages are also apparent in this line. Prices are 
same as at last report. 

We quote from jobbers’ stocks, f.o.b. Chicago: Square 
crystal stove boards, wood lined, 24 x 24, $11.60 per doz.; 
26 x 26, $13.65 per doz.; 28 x 28, $16 per doz.; 30 x 30, 
$18.05 per doz.; 33 x 33, $21.70 per doz.; 36 x 36, $25.95 per 
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doz.; square crystal stove boards, paper lined, 18 x 18, $6.20 

r doz.; 24 x 24, $7.50 per doz.; 26 x 26, $8.30 per doz.; 
8 x 28, $9.20 per doz.; 306 x 30, $10.90 per doz.; 32 x 32; 
$12.90 per doz.; 35 x 35, $16.15 per doz. Prices subject to 
10 per cent discount in case lots. 


STEEL TRAPS.—Jobbers report an exceptionally heavy 
advance demand for steel traps. The supply up to the 
present time has been adequate but unless conditions 
materially change shortages are expected to develop. 
No price changes have been reported as yet but jobbers 
are expecting advances. 

We Tits from jobbers’ stocks, f.o.b. Chicago: Victor traps, 
No. 0, $1.40 per doz.; No. 1, $1.65 per doz.; No. 1%, $2.48 per 


doz.; No. 2, $3.46 per doz.; No. 3, $4.61 per doz.; No. 4, $5.44 
per doz; No. 91, $2.32 per doz.; No. 91%, $3.29 per doz. 


ONEIDA JUMP TRAPS.—No. 0, $1.91 per doz.; No. 1, $2.25 

r doz.; No. 1%, $3.36 per doz.; No. 2, $4.94 per doz.; No. 3, 
6.58 per doz.; No, 4, $7.75 per doz.; No. 12, $5.40 per doz. ; 
No. 13, $7.04 per doz.; No. 14, $8.21 per doz.; No. 91, $2.81 
per doz.; No. 91%, $3.99 per doz, 

NEWHOUSE TRAPS.—No. 0, $3.09 per doz.; No. 1, $3.63 per 
doz.; No. 1%, $5.44 per doz.; No. 2, $8.04 per doz.; No. 3, 
, sabi per doz.; No. 4, $12.65 per doz. All prices include 
chains, 


Tacks.—Tacks are selling in fair volume only over 
the retail counter, but the general demand is said to 
be very good. The greater part of the output is being 
absorbed by the manufacturing trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
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ers’ tacks, 6 oz., 25-lb. boxes, 20c. per lb.; bill posters’ tacks, 
6 oz., 25-lb. boxes, 19c. per Ib. 

WHEELBARROWS.—The demand in this locality is 
lighter than that of last year, due mainly to the restric- 
tions on road and construction work. There is every 
probability that these restrictions may now be removed 
and sales in this line are expected to increase. The 
supply is fully adequate to a normal demand. 

From jobbers’ stocks, f.o.b. Chicago: No. 4 tubular bar- 
rows, all steel, $8 each; common tray or stave tray barrows, 
$2.50 each; angle leg, garden barrows, $4.50 each. 

WIRE Propucts.—No definite changes in the wire 
products situation are yet apparent. It is admitted 
that there have been some cancellations of barbed wire 
contracts by the Allies, and that allocations have not 
been placed as expected. This will undoubtedly tend to 
relieve the barbed wire situation in this country, and 
may have some effect on the supply of poultry netting 
and wire cloth. Local jobbers do not expect any price 
declines however, and believe that the supply for next 
season will still be below normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Poultry net- 
ting, galvanized before weaving, 50 per cent discount; gal- 
vanized after weaving, 45 per cent discount. 

WrirRE CLOTH.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago: 12-mesh black, from $2.15 to $2.25 per 100 sq. ft. base. 
This price is for sizes from 24 in. to 48 in. Sizes below 24 in. 
are 10c. per hundred higher; sizes above 48 in. are 40c. per 
hundred higher. 
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Office of HARDWARE AGE, 
Pittsburgh, Nov. 17, 1918. 


HE removal of some of the restrictions on the so- 

called less essential industries by Chairman Baruch 
of the War Industries Board will work out an easier con- 
dition as to iron and steel supply for the manufactur- 
ing, jobbing and retail hardware trade. The War In- 
dustries Board will no longer require permits for many 
types of buildings, particularly those not exceeding 
$25,000 in cost, and all limitations on the production 
and sale of building materials are likewise removed. In 
the following industries the order abolishes 50 per cent 
of all the restrictions formerly in effect: 

Agricultural implements and farm operating equip- 
ment, including tractors, road machinery, stoves, 
ranges, gas heaters and appliances, oil, gasoline and 
electrical heating and cooking devices, black, galvanized 
and enameled ware and tin plate household utensils, 
refrigerators, ice cream freezers, washing machines, 
clothes wringers, sewing machines, electric vacuum 
cleaners, metal beds, cots, couches, bunks and metal 
springs for the same, boilers and radiators, bicycles, 
electric fans, builders’ hardware, padlocks, stepladders, 
scales and balances, rat and animal traps, talking ma- 
chines and needles, watches and clocks, stamping de- 
vices, safes and vaults, lawn mowers, pocket knives, 
sporting goods, tin plate, passenger automobiles ana 
cash registers. 

The order also revokes the requirement that dealers 
must secure pledges from their customers. The Pri- 
orities Division of the War Industries Board now prom- 
ises to assist industries in procuring materials, fuel, 
transportation and labor to enable them to increase 
their operations to normal limits as rapidly as condi- 
tions may warrant. 

During the past week steel companies here have sent 
some of their salesmen back on the road, this being 
particularly true in the case of the wire companies. A 
better supply of wire products for the hardware trade 
will come in the very near future. Wire companies are 
preparing to resume normal operations or as nearly 
normal as the volume of business will justify. 

It seems probable that all branches of the hardware 
trade under present uncertain conditions will buy very 
cautiously. The future of prices is very much in doubt, 
but in many quarters it is admitted that quotations will 
seek a lower level, at least during the early readjust- 
ment period. Present Government maximum prices are 
effective until Jan. 1. It appears probable that the Gov- 
ernment will continue to control prices for at least six 
months after that date, but whether the prices for 1919 
will be fixed on a maximum or a minimum basis has not 
yet been divulged in Washington. Many in the iron 
and steel trade are contending for minimum prices. 
Their belief is that by minimum prices the market will 
be stabilized and the demoralization which might result 
from a declining market would be prevented. If mini- 
mum prices were put into effect for the first three 
months of next year, it is believed that buyers would 
cover their requirements for at least that period with 
a degree of confidence not possible if maximum prices 


or no fixed prices at all prevailed. The extent to which 
jobbers will replenish their greatly depleted stocks is 
a mooted question. Some believe that the jobbing trade 
will have need of very large quantities of iron and steel 
and products made from iron and steel, but the evi- 
dence among jobbers and retailers is that they will buy 
for the present on practically a hand-to-mouth basis. 
Botts, NuTS AND RIvETs.—Makers do not expect very 
heavy cancellations, as the bulk of their output is going 
into such work as shipbuilding, car and locomotive build- 
ing, which will not diminish on account of peace. How- 
ever, there will now be an opportunity for makers of 
bolts, nuts and rivets to consider orders from the hard- 
ware trade, as their supply of steel will undoubtedly be 
increased soon. Of late they have been working on about 
a 60 to 70 per cent basis. We quote prices as follows: 
Machine bolts, h.p, nuts, % x 4 in.; smaller and shorter 
roll threads, 50-10-5; cut threads, 50-5 per cent; larger and 
longer sizes, 40-10 per cent; machine bolts, c.p.c. and t. 
nuts, % x 4 in. smaller and shorter, 40-10 per cent; larger 


and longer, 35-5 per cent; carriage bolts, % x 6 in., smaller 
and shorter roll threads, 50-5 per cent; cut threads, 40-10-5 
per cent; larger and longer sizes, 40 per cent; lag bolts, 
50-10 per cent; plow bolts, Nos. 1, 2, 3, 50 per cent; hot 
pressed nuts, square, blank, 2.50c. per lb.; hot pressed nuts, 
hexagon, blank, 2.30c. per Ilb.; hot pressed nuts, square, 
tapped, 2.30c. per lb.; hot pressed nuts, hexagon, tapped, 
2.10c. per Ib.; ¢.p.c. and t. square and hexagon nuts, blank, 
2.25c. per lb.; ¢.p.c. and t. square and hexagon nuts, tapped, 
2c, per lb.; semi-finished hexagon nuts, % in. and larger, 
60-10-10 per cent; 9/16 in. and smaller, 70-5 per cent; stove 
bolts, 70-10 per cent; stove bolts, 2%4 per cent extra for bulk; 
tire bolts, 50-10-5 per cent; large rivets, structural and ship, 
$4.40 base; boiler rivets, $4.50 base; 7/16 x 6 in. smaller and 
shorter rivets, 50-10 per cent. All prices carry standard ex- 
tras, and are for delivery f.o.b. Pittsburgh. 

Cut Naits.—Makers are fairly well sold ahead. It is 
too early to say what the effect of a resumption of sell- 
ing of wire nails may have upon the cut nail trade. In 
recent months cut nail makers have prospered very 
largely through the inability of consumers to obtain suf- 
ficient quantities of wire nails. 

We quote cut nails in carload and larger lots at $5 base 
per keg, f.o.b. Pittsburgh. Jobbers and retailers charging 
$5.50 and $6, respectively, per keg, in small lots from store. 

IRON AND STEEL BArRs.—The steel bar situation, 
which has been extremely acute so far as commercial 
trade is concerned, will rapidly improve if the Govern- 
ment cancels contracts for shell steel. Many of the 
commercial bar mills have been working on shell rounds 
and there has been a shortage of steel for anything ex- 
cept orders taking a high priority. Jobbers’ stocks of 
steel bars are in many instances almost completely 
wiped out and there will no doubt soon be a demand for 
replenishment. If steel bars soon become available at 
2.90c. the effect upon demand for bar iron may shortly 
be felt. However, many of the bar iron mills are fairly 
well booked with Government orders, which will pre- 
sumably not be disturbed for the present at least. 

We quote soft steel bars at 2.90c. per lb.; common mer- 
chant iron per 100 Ib. at $3.50 for base sizes, bar iron made 
from all selected scrap at $4.25 per 100 lb. for base sizes, and 
refined iron at $5 per 100-lb. for base sizes. These prices 
subject to the extras for size, quantity, etc., as established 
by the American Iron and Steel Institute. 


TIN AND TERNE PLATE.—AIl restrictions having been 
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removed by the War Industries Board on the use of tin 
plate, it will now be possible for makers to consider 
business from any and al! sources. Likewise an early 
improvement is to be expected in the supply of sheets 
for terne plate. The production of terne plate for some 
time past has been at very low ebb. It is believed that 
there will be a fairly large demand for metallic roofing 
of all kinds and this will undoubtedly help out the terne 
plate situation. Makers may be expected to increase 
their output soon. 

We quote tin plate at $7.75 per base box, Pittsburgh, and 
the following are prices on terne plate: 

8 lb.—100 

8 Ilb.—IC 
12 Ib—IC 
San oo) bawahetcaceusare Nene ee 
i ES een Ser ee Ie 


package 
package 
package 
package 
package 
package 
package 
package 
package 
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per 

per 
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per 
60 per 
2 per 
5 per 
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SHEETS.—Sheet bars will soon become more plentiful. 
Some of the larger makers of sheet bars have been so 
heavily engaged in rolling shell bars and other war 
steel that there has been a very severe scarcity of sheet 
bars, even for essential work. Sheet mills have been 
operating at scarcely more than 50 per cent of capacity 
and in some instances production has been down even 
lower. If the supply of sheet bars increases the sheet 
situation will become easier, and makers are already 
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Office of HARDWARE AGE, 
Boston, Nov. 15, 1918. 


INCE the signing of the armistice and the subse- 

quent celebration of the event there has been a 
noticeable increase in the activity among local shelf 
hardware jobbers. In some instances salesmen have 
been pulled in off the road for the purpose of speeding 
up shipments of goods from the store. None of the job- 
bers will admit that their efforts to clean up orders are 
in fear of lower prices within the immediate future. 
Instead, they insist it is for the purpose of cleaning 
house to find out where they stand. Notwithstanding 
their assurances, it seems reasonable to assume that 
they desire to be in a position to meet any readjustment 
of hardware values that may come next month, the next 
three or the next six months. New orders are being 
booked every day, but usually without solicitation. 

In talking with some of the retail dealers in Boston 
proper and in Greater Boston, it appears that the aver- 
age house has little to fear from falling hardware 
prices. A majority of them evidently are not over- 
stocked with high-priced goods and should make a good 
clean-up during the next month or so on Christmas 
ware. So for that reason the average retailer within a 
radius of 25 miles of Boston appears to be worrying 
less about the future than the local jobbing house. It 
is true, however, that in many of the more remote New 
England sections some of the retailers are uneasy, but 
this feeling seems to have worn off a little since last 
reports. 

Orders have been issued by Washington to curtail 
on the construction of buildings and houses to be used 
in connection with naval and merchant marine work. 
But the New England hardware trade did not benefit 
greatly by this work, as the bulk of the buying of hard- 
ware needed was done by the Government direct. On 
the other hand, the chairman of the Massachusetts 
Board on Non-war Construction predicted this week 
that building operations involving an initial outlay of 
$50,000,000 will soon be in progress in Massachusetts 
alone. It is believed that building will take on a new 
lease of life in the other New England States. Under 
new rulings from Washington all construction carry- 
ing no larger outlay than $10,000 will be allowed with- 
out permit. This order should mean a revival of busi- 
ness in the building hardware line, a condition that will 
be most welcome by the trade. Coming as the permit 
does with the ending of the war, there is a possibility 
that it will have a moral effect upon the general hard- 
ware business that will be more far reaching than the 
hardware trade realizes. In other words, the opening 
of a new field of sales should have some influence on 
hardware prices. 

The big news of the week in the heavy hardware 
market was the recommendation by the steel committee 
of the American Iron and Steel Institute at its first 
meeting with the War Industries Board since the sign- 
ing of the armistice, that the Government continue to 
supervise the steel industry for the time being at least. 
Now that the shipbuilding and munition program of 
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entertaining inquiries. The automobile industry, which 
has orders for approximately 25,000 tons of sheets on 
the books of the mills, has begun to inquire as to when 
it can obtain shipments. The automobile industry will 
be one of the first to resume its normal functions. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c.: No 
28 Bessemer black, 5c,, and No. 28 galvanized, 6.25c.; fr : 
either Bessemer or open-hearth stock, all f.o.b. mill. Pitts 
burgh, in carload and larger lots, actual freight to point 
delivery added. Dealers will charge the usual advanc: 
small lots from store. 

WIRE PRropucTs.—Wire companies during the past 
week have been planning on the resumption of normal 
manufacturing activities. Some of the makers have 
sent their salesmen on the road and others are prepar- 
ing to do so as soon as they have something to sell. De- 
velopments will no doubt come rapidly and the hard- 
ware trade may expect to obtain satisfaction of its re- 
quirements within the very near future. 

Wire nails, $3.50 base per keg; gdivanized, 1 in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire, $3.35 per 100 lb. ; annealed fence wire, Nos. 6 to 9, 
$3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade, all 
f.o.b. Pittsburgh, freight added to point of delivery, terms 
60 days net less 2 per cent off for cash in 10 days. Discounts 
Se yy =i ad cent off list for carload 

s, per cent for -rod lots, and 45 per 
small lots, f.o.b. Pittsburgh. ee ee 
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the Government is beginning to slow up and that a read- 
justment of the working hours and wages of men em- 
ployed on such work is in progress, it undoubtedly was 
felt that the Government could materially help in check- 
ing any violent fluctuations in the steel market. That 
feeling, at any rate, seems to prevail in local circles. 

Another feature of the week was the announcement 
that Secretary McAdoo had asked every member of the 
Cabinet to submit to him a statement showing how 
much can be saved of appropriations made by Congress 
for carrying on the war during the present fiscal year. 
The cutting down of appropriations and the saving of 
money by the Government should have considerable 
bearing on the amount to be paid by the New England 
hardware trade in taxes. 


ANVILS.—Comparatively few anvils are selling these 
days, but the market maintains its former strong under- 
= to the fact that most jobbers have very little 
stock. 
ae quote from jobbers’ stocks: Standard makes, 25c. per 


AxES.—No material increase in the supply is noted 
by local hardware jobbers, and the chances are there 
will be none until after the turn of the new year. New 
orders are much smaller in volume than was the case 
a month or so ago. This fact undoubtedly is due to re- 
tail firms having covered themselves. 

We quote from jobbers’ stocks: Single bit axes, $15 to $17 
a doz.; double bit axes, $19 to $21 a doz. 

AXLES.—Axles continue to sell in a normal way, but 
actual sales are confined to comparatively few houses, 
for a large majority of the jobbers have nothing to offer. 

We quote from jobbers’ stocks: Square bed, drawn bed 

and 1-piece under 2% in., 12c. per lb.; 2% and 38 in., 13¢. 
All axles without boxes, %c. per Ib. extra. 
_ BarBep WIRE.—“Hope” is about the only thing mov- 
ing in the barbed wire market. The jobbers hope the 
ending of the war means the stopping of barbed wire 
exports, they hope that the War Industries Board will 
allow the manufacturers to make wire for domestic con- 
sumption, and they hope that they can get some stock to 
sell within the near future. Just now there is prac- 
tically nothing offered here. 

We quote from jobbers’ stocks: Barbed and plain twist, 
pony reels, $5.85 per 100 lb.; eight-rod reels, $5.25. |’lain 
twist, $5.05 per 100 lb. Staples in whole casks, $5.85; in 
broken casks, $7. , 

Botts AND Nuts.—The bolt and nut situation, so far 
as supply and demand are concerned, is unchanged; the 
latter far exceeds the former. People who ought to 
know say that there will not be any material increase 
in locai stocks for at least two months after the manu- 
facturers are given a free hand by the Government. 
In the meantime jobbers are getting further and further 
behind on orders, and it is but natural that prices should 
rule firm. 

Machine bolts, C. T. & D. nuts, 4 x % and smaller, 25 and 
5 per cent discount; 4% x % and larger, 20 and 2 per 
cent discount; with H. P. nuts, 4 x and smaller, 40 per 
cent discount; 4% x % and larger, 25 and 5 per cent dis- 
count ; common carriage bolts, 6 x % and smaller, 35 per cent 
discount; 6% x % and larger, 20 and 5 per cent discount; 
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tap bolts, list plus 25 per cent; Eagle carriage bolts, 60 per 
cent discount; stove bolts, 60 and 10 per cent discount; bolt 
ends, 20 per cent discount; tire bolts, 40 and 5 per cent dis- 
count; semi-finished nuts, 9/16 and smaller, 60 per cent dis- 
count; 5% and larger, 50 and 10 per cent discount; finished 
case hardened nuts, 50 per cent discount; H. P. square 
blank in full kegs, 90c. per 100 Ib.; tapped, 70c.; hexagon 
blank, 70c.; tapped, 50c.; C. P. C. & T. square blank, 65c.; 
tapped, 40c.; hexagon blank, 65c.; tapped, 40c. 

CHAIN (HEAvy).—No shipments of heavy chain have 
been received here since last reports, consequently the 
market is as bare as ever. The jobbers still maintain 
they cannot handle chain on scheduled prices and inti- 
mate they will not do business until there has been a 
readjustment of f.o.b. mill prices. 

CHAIN (LIGHT).—An announcement has been made 
by the American Coil Chain Company that prices on 
halter, tie-up and hammock chain have been advanced 
approximately 7% per cent. 

CHISELS.—The call for chisels appears to be a little 
more active, possibly because of the prospects of the 
letting down of the building bars. But stocks locally are 
badly broken, and the improvement in the demand for 
goods does not necessarily mean larger sales. 

We quote from jobbers’ stocks: Chisels, socket, O. S. C., 
$6.90 per dozen; No. 3% C., $8.40 per dozen. 

CoOKING WARE (GLASS).—The movement of glass 
cooking ware out of stock is quite satisfactory, accord- 
ing to the jobbers here, who say it is running well above 
that for the corresponding period last year. In fact it 
would appear that never before in the history of the 
hardware business has this class of goods been as active 
as it is to-day. 

We quote from jobbers’ stocks: Casseroles, round, 1-qt., $18 
per doz.; 144-qt., $21 per dozen; 2-qt., $24 per dozen. Bak- 
ing dishes, uncovered, 1-qt., $10.20 per dozen; 1%-qt., $12 
per dozen; 2-qt., $14.40 per dozen. Pie plates, $9 to $12 per 
dozen. Cake dishes, $9 per dozen. Bread pans, $10.80 to $21 
per dozen. Small baking dishes, $1.80 to $3.60 per dozen. 
Jobbers’ .terms are 30 per cent off list. 

CUTLERY.—This is the time of year when the average 
retail hardware dealer is buying heavy on cutlery for 
the Christmas trade. Business is good, but not as large 
as it might be, according to the jobbers. 

Several reasons for this condition of trade are ad- 
vanced, the principal being a general belief among the 
rank and file of the retail trade that prices may be 
lower within the near future, and secondly, that some 
of the heaviest buyers have not received some of the 
goods they ordered for last Christmas. It is true that 
almost anything is liable to happen in these strenuous 
days, but based upon fundamental-facts it seems rea- 
sonable to expect no material reduction in prices of 
scissors, snips and shears, at least, within the immedi- 
ate future. ‘ 

It must not be forgotten that previous to the war this 
country imported something like 9,000,000 pairs of 
scissors and shears a year. It is extremely doubtful 
if our importations of these products assumes anything 
like a normal basis for at least two years. In the 
meantime our manufacturers, working at top speed, can- 
not possibly turn out more than 2,000,000 pairs a year. 
American manufacturers evidently anticipated this fact 
some time ago, for one of them at least stopped taking 
on new accounts two years ago. And it must not be for- 
gotten that the hand of the Government will be felt in 
the scissors and shears market just so long as our army 
and navy are maintained abroad. For if there is one 
thing our country does well, it is the taking care of our 
fighting forces. Cutlery plays an important part in 
the care of the fighting forces. On Nov. 21, bids will 
be opened for the sale of 148,000 pairs of standard 
shears and for 460,000 pairs of scissors, mostly surgical, 
for Government use. . 

These facts would make it appear that lower prices 
are not likely for some months. The retail hardware 
dealer can rest assured that the manufacturer will re- 
vise downward prices as soon as possible, or, in other 
words as soon as labor is willing to accept lower wages. 
The retail house will be notified in ample time of any 
such revision, according to the word of the manufac- 
turer. And the manufacturers of high-priced goods 
wish it impressed upon the buyer that all orders for 
their goods are taken at prices ruling at date of ship- 
ment. They also state that goods on which the price is 
unsatisfactory to the hardware dealer can be returned 
and their money will be refunded. They stipulate but 
one thing and that is that no orders for special work 
shall be accepted. 

Snips.—Trimmer, No. 12, 97c. each; No. 10, $1.58; No. 9, 
$1.72; No. 8, $1.95; No. 7, $2.45. Dental sriips, No. 0, $9.80 
per dozen; No. 1, $10.75. 


Scissors.—Heinisch and Wiss goods, standard embroidery 
(two sharp points), 3-in., $8.85 list per dozen; 3%-in., $9.20; 
4-in., $9.50. Standard ladies (one round and one sharp 
Point), 4-in., $9.50 list per dozen; 5-in., $10.10; 6-in., $11.40. 
Pocket (two round points), 4-in., $8.85 list per dozen; 4%-in., 
$9.20; 5-in., $9.50. Buttonhole, 4%-in., $11.40 list per dozen. 
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Manicure, 3%-in., $12.65 list per dozen. 
list per dozen. 

Shears.—High grade japanned, 6-in., $8.60 per dozen; 
6%-in., $9.20; 7-in., $9.70; 744-inm., $10.25; 8-in., $10.80; 8%- 
in., $11.35; 9-in., $13.45; 10-in., $16.70; 11l-in., $18.85; 12-in., 
$20.45; 13-in., $22.60. Popular-priced goods (warranted), all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per dozen. 

Knives.—Butcher knives, standard make, 6-in., $4 per 
dozen; 7-in., $4.80; 8-in., $6; 9-in., $7; 10-in., $8.50; 12-in., 
$11; 14-in., $14. 

Pocket knives, standard make, $8 per dozen. 

Hair Cutters.—Popular kinds, plain cases, 75c. and $1.50 
each. Fancy cases cost more. 


Nail, 3%-in., $12.65 


FILEs.—There appears to be some further slowing up: 
in the demand for files, which is due, according to local 
jobbers, to a general belief among the retail firms and 
consumers as a whole that prices for this product will 
be among the first to decline, if a downward revision in 
hardware takes place. In other words, buyers are 
simply marking time awaiting further developments. 
So far as can be discovered, local prices are as strong 
as ever. 

We quote from jobbers’ stocks: Nicholson, 40 and 10 per 
cent discount; Arcade, 50 and 5 per cent discount; Great 
Western, J. B. Smith and similar brands, 50 and 10 per cent 
discount; X. F. (Swiss pattern), list plus 12%c.; Chelsea 
hand cut files, list; American machine cut files, 50 and 5 
per cent discount. 

GALVANIZED BARS.—The market for galvanized bars 
has not shown much life since last reports, largely be- 
cause few houses had anything to sell. 

We quote from jobbers’ stocks:. Flat galvanized bars in 
stock, 1 x % in., 12 ft. long, $9.50 per 100 lb.; 1 x 3/16 in., 
12 ft. long, $9; 1 x % in., 16 ft. long, $8.80; 14 x % in., 16 
ft. long, $8.80. 

Round galvanized bars in stock, % in., 18 ft. long, $8.80 
per 100 lb.; % in., 18 ft. long, $8.70; % in., 18 ft. long, $8.60. 


GALVANIZED PAILs.—Galvanized pails continue to- 


move all the time. The demand is by no means brisk, 
but sufficient to keep local stocks down to small figures. 
The market therefore, is in a healthy condition. 

We quote from jobbers’ stocks: Common galvanized pails, 
light finished, 8-qt., $3.96 per doz. ; 10-qt., $4.48 ; 12-qt., $4.98; 
common stock pails, light finished, 14-qt., $5.52 per doz. 
Common pails, heavy finished, 14-qt., 50 Ib. to the dozen, 
$9.28 per doz.; lighter weights, 14-qt., $7.20. 

_GuLass.—On Monday and Tuesday of the past week 
virtually nothing was done in the glass market except 
to celebrate the signing of the armistice. Since then, 
however, there has been an excellent retail demand. 


When the sales for the previous week were totaled up- 


it was found that business was considerably larger than 
it had been for any corresponding period in more than 
a year. In a wholesale way the glass market is prac- 
tically at a standstill because of the lack of building. 
Glass prices remain very firm, for nobody appears to be 


stocked up enough to even entertain an idea of cutting 


the market. 

We quote from jobbers’ stocks: Glass, single A and B first 
three and above first three brackets, 77 per cent discount 
from the list; double A, 81 per cent discount; double B, 81 
per cent discount; A and B quality by the light, 75 and 10 per 
cent discount; single lights, 75 and 10 per cent discount; 
box, 79 per cent discount. 

Leaded glass: Plain cathedral, 18c. per sq. ft. ; monumental 
Sonees. \%-in. thick, 20c. per sq. ft.; double ground, 23c. per 
sq. ft. 


Skylight glass: Rough or rolled, \%-in. thick, 16c. per sq. 
ft.; 3/16-in. thick, 20c. per sq. ft.; %4-in. thick, 25c. per sq. ft. 

Hack Saws.—The market has presented no new fea- 
tures since last reports. The demand for goods is fair, 
stocks as a rule are comparatively small and prices ap- 
pear very firm. 

We quote from jobbers’ stocks: Hack saws, in one gross 
lots or over, 15 per cent discount. 

HORSESHOES.—There appears to be a slightly better 
call, but not enough so to be a market factor. Jobbers 
claim that prices are very strong notwithstanding the 
fact that their aggregate sales so far this season are 
considerably behind those of a year ago. 


We quote from jobbers’ stocks: Standard makes, in 100-Ib. 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $8 per keg; to Connecti- 


cut trade, $7.75 per 100-lb. keg. 

IRoN.—The immediate outlook on iron on the surface 
appears uncertain, but it is difficult to discover any 
weak spots in fundamental conditions. The jobbers say 
they are still under Government restrictions and that 
in a measure it is fortunate they are, for if the bars 
were let down on non-essential work it would be but a 
short time before local iron supplies would be exhausted. 

Hoop iron and bands, $6.30 per 100 Ib. base; best iron 
flats, rounds and squares, $6.50; H. & P. ovals, half ovals, 
bevels and half rounds, best iron, $7.50; refined iron, $6.30; 
common iron, 9/16 to 1% in. round and square, $4.80, 4 x 4 
to 1 x 4 in., $4.80; Norway iron, $16; with National bar iron 
extras; broken bundles, add 4c. per lb. Quantity differen- 


tials charged on all iron under 2000 to 1000 Ib., 30c. per 100 
Ib.; under 1000 Ib., 70c. per 100 Ib. 


LAWN Mowers.—New price lists on lawn mowers: 
— been issued and they carry no suggestion of lower 
values. 
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We quote from jobbers’ stocks: Lawn mowers, 12-in., $4.65 
each; 14-in., $4.80; 16-in., $5; 18-in., $5.20. 

NAILs.—The local nail situation is summed up by one 
of the local hardware jobbers as follows: “Wars may 
come, and wars may go, but wire nails are as scarce as 
ever.” There seems to be no trouble in getting supplies 
of cut nails. 

We quote from jobbers’ stocks: Wire nails, $4.30 base; 
cut nails, $5.80 base. Horseshoe nails, No. 5, $5.75 to $6.75; 
No. 6, $5.25 to $6; No. 7, $5 to $5.75; No. 8, $4.75 to $5.50; 
Nos. 9, 10 and 11, $4.65 to $5.35. For less than 25 lb. of a 
size add lc. per Ib. 

Oi HEATERS.—There has been a noticeable slowing 
up of the movement of oil heaters out of jobbers’ hands. 
The bulk of their orders have been filled, and from now 
on the buying will be of the hand-to-mouth character. 

Picks.—The Iron City Tool Company announces that 
it has made a change in the method of shipping rail- 
road picks. Heretofore they have been shipped in boxes. 
To save the cost of such packages the goods will be 
shipped in bundles or bulk. 

Puiers.—A new price list on Utica pliers has been 
issued, which is subject to a discount of 33% per cent. 

Pouttry NETTING.—New Orders for poultry netting 
continue to come in slowly, the bulk of the retail trade 
giving its attention to more seasonable goods. Goods 
are coming forward from the manufacturers slowly, 
but there is plenty of stock on hand to supply all im- 
mediate requirements. 

Galvanized hexagon, six square, poultry netting, 45 per 
cent discount, f.o.b. Pittsburgh, and 35 per cent discount, 
f.o.b, Boston. Pittsburgh freight to be added to invoices 
when rendered. All orders taken to be for immediate ship- 
ment. 

RIvETs.—Its appears to be the same old story. The 
demand runs to large stock of which there is not enough 
to supply wants. Small rivets are plentiful, but nobody 
appears to want them. A better market for them, how- 
ever, is generally expected shortly after the turn of the 
new year. 

We quote from jobbers’ 
cent discount; structural rivets, 
100 Ib. 

RooFING CEMENT.—A slightly better demand is noted 
by most jobbers, as is to be expected at this season. 
Prices hold strong. 

We quote from jobbers’ stocks: Roofing cement in 5-lb. 
containers, 74%4c. per pound; in 2%-lb. containers, 8c. per 
pound. 

RUBBER TIRE CHANNEL.—Apparently the market is 
just as shy as it was a month or two ago. For that rea- 
son business is virtually at a standstill, and prices con- 
tinue nominal. 

We quote from jobbers’ stocks: Rubber tire channels, $7 
per 100 lb. 

SAND PAPER.—Prices on sand paper have been with- 
drawn by manufacturers, and the local jobbers antici- 
pate an advance within the near future. 


SasH Corp.—The market appears to be hanging fire. 
The recent abrupt decline in raw cotton prices failed 
to change the views of the manufacturers as regards 
prices. Nor has a long period of inactivity in the mar- 
ket influenced values. 

We quote from jobbers’ stocks: Spot cord, No. 7, 90c. per 
lb. Nos. 8 to 12, 89c. Phoenix, No. 6, 68c. per lb.; No. 7, 
66c.; Nos. 8 to 12, 65c.; Silver Lake B, 98c. 

SASH WEIGHTS.—It is hoped that the recent modi- 
fications in the building restrictions will stimulate a 
demand. At the moment, however, the market is as 
quiet as ever, but prices hold strong on the recently 
revised basis. 

We quote from jobbers’ stocks: Sash weights from stock, 
3%c..per lb. Direct shipments from foundry, 3c. per Ib., 
f.o.b. shipping point. 

ScrEws.—Prices on screws are strong and there has 
been some gossip to the effect that they will be higher 
before long. The manufacturers, however, have not 
changed their quotations, nor are they likely to mark 
them up unless there is a decided improvement in the 
demand for their product. Just now the call for screws 
is below normal, according to some of the jobbers, and 
they do not look for much improvement until the Gov- 
ernment allows a much freer usage of woods. 

We quote from jobbers’ stocks: Iron, bright flat head, 
67% per cent discount; round and oval, 62% per cent dis- 
count; fillister, 624% per cent discount. Iron, blued, flat head, 
67% per cent discount, add 5 per cent; round, 62% per cent 
discount. Iron, Japanned, flat head, 60 per cent discount; 
round, 57% per cent discount. Iron, galvanized, flat head, 
62% per cent discount; round, 50 per cent discount. Iron, 
nickel plated, flat head, 55 per cent discount; round, 55 per 
cent discount. Iron, silver plated, flat head, 55 per cent 
discount; round, 55 per cent discount. Iron, brass plated, 
flat head, 55 per cent discount; round, 55 per cent discount. 
Brass, bright, flat head, 42% per cent discount; round and 
oval, 40 per cent discount. Brass, nickel plated, flat head, 
35 per cent discount; round, 35 per cent discount. Brass, 
antique copper plated, flat head, 35 per cent discount; round, 
35 per cent discount. Bronze metal, plain, flat head, 37% 


tocks: Norway iron rivets, 40 per 
full kegs, $5.80 base per 
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per cent discount; round and oval, 35 per cent discount, 
Coach screws, 40 per cent discount. Iron machine screws, 
45 per cent discount, Cap screws, 40 per cent discount. Set 
screws, 45 per cent discount. 

SHEATHING PAPER.—A better call for sheathing paper 
is noted in several quarters, but it is not of proportions 
that warrant anybody getting excited. 

We quote from jobbers’ stocks: Best grades of sheathing 
paper, $85 per ton. 

SLEDsS.—Sleds, purchased some time ago by the retail 
hardware trade, are moving out of jobbers’ hands fairly 
well. The jobbers say they will have cleaned up prac- 
tically all orders by the end of another week or so. 

We quote from jobbers’ stocks: Flexible Flyers, 33% per 
cent discount; Paris manufacturing goods, 30 per cent dis- 
count. 

SNATHS.—The market is quiet. Prices are firm on the 
newly established basis. 

Snaths, ash grass, $12 per dozen; cherry, $14.50; ash brush, 
$13.75 per dozen. A discount of 50c. per dozen is allowed on 
lots of 20 doz. or more. 

SHOE FINDINGS.—Heretofore the retail hardware 
dealer has been pushing metallic lines of goods on which 
the margin of profit was considerably larger than on 
shoe findings. To-day, however, there appears to be 
more interest in the latter, possibly because stocks in 
retail hands have dwindled to exceptionally small pro- 
portions, or possibly because of a belief that the margin 
of profit in shoe findings will materially increase within 
the near future. The ending of the war does not, per- 
haps, mean so much to the leather trade as it does to a 
great many other industries. Of the many hundreds of 
staple commodities that are traded in from day to day, 
leather fluctuated the least of all. Not long after our 
country entered the conflict a minimum price was fixed 
on hides. On this price millions of dollars’ worth of 
hides were purchased, and according to the most con- 
servative estimates, it will be at least a half year before 
the world consumes the hides purchased on a Govern- 
ment price basis. 

It would appear then that a fairly stable leather 
market is assured for some months. Granting this true, 
it stands to reason that the retailer’s margin of profit 
is assured, whereas it is not on the general line of 
metallic goods provided, of course, that the Government 
does not continue to control prices of the raw metal 
product. Just now, however, the leather market ap- 
pears to be unsettled because it is felt in some quarters 
that the rejection of Government shoe contracts will 
mean the throwing on the leather market of millions 
of dollars’ worth of stock. It must not be forgotten that 
the American army will not return home for many 
months, and that all Europe is keenly suffering for the 
want of leather. It would seem then that the Govern- 
ment can find ‘a healthy market for all its shoe con- 
tracts and leather. It appears likely, therefore, that 
leather prices will hold strong for six months, at least. 


We quote from jobbers’ stocks: Taps, mens’, light, $1 per 
dozen; medium light, $1.65; medium heavy, $2.50; heavy, 
$3.75. Women’s light, 75c. per dozen; medium heavy, $1.35. 
Prices for boys’ taps correspond with those for women’s. 


Strips.—Hemlock (clean), 50 and 60c. per pound; branded, 

45c.; oak heavy, medium and light, 65c. per pound. 
, STEEL.—Following the meeting of the War Industries 
Board and the steel manufacturers earlier in the week, 
it was intimated that the Government would continue 
to regulate the steel market. But because of the many 
phases of the situation naturally arising from the end- 
ing of the war, the market on the surface appears a 
little unsettled. Possibly, according to local opinion, 
this feeling of unsettledness is due to fears of heavy 
cancellations of orders by the Government and by con- 
cerns engaged on Government work. So far as is known 
here, however, few cancellations have been made and of 
those that have none were of great importance. 

Local stocks continue exceptionally small, in fact 
smaller than they have been before in years. There is 
an underground feeling, however, that local stocks will 
be augmented, but just when nobody seems to know. 
Everybody seems reasonably sure stocks will not in- 
crease noticeably during 1918, and for that reason no 
material change in prices here is expected. 

We quote soft steel bars from jobbers’ stocks: Flat bars, 
stock lengths, not wider than 6 in. or thicker than 1 in. per 
100 lb., $4.20 base; rounds and squares, 1% in. and under, 
$4.20 base per 100 Ib. 

Angles and channels, tees, under 3 in., stock lengths, $4.20 
base per 100 Ib. 

Cold rolled steel, rounds up to 1 15/16 in. and squares and 
hexagons, flats, list plus 13 per cent. Tire steel, 14% x 14 in. 
and larger, $4.20; thinner and narrower, $4.40. 

American calking steel, full bundles, $4.50 base per 190 Ib. 

Tacks.—The demand for tacks continues small, but 
prices apparently are just as strong as ever. 

We quote from jobbers’ stocks: Tacks, $11.12 base per 100 
lb. Add to base extras as per differentials last reported. 

Copper tacks, sizes % to 1% base, 55¢c. Extra charge is 
made for small sizes. 
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Twist DRILLS.—The local price on carbon drills has 
been advanced about 10 per cent. A warning has been 
sent out by the Boston jobbers to the retail hardware 
dealers of New England guarding against the purchase 
of snap high speed drills. According to common talk 
among the jobbers there have been, for some time, large 
thefts of high speed drills. Several prominent detective 
agencies have been consulted in the matter and it is 
understood that thefts and the sale of stolen goods have 
been proved as far West as Indianapolis. It is hoped 
that the guilty parties will be brought to justice before 
the turn of the new year. But in the meantime, jobbers 
are bending every effort to ward off the purchase of 
stolen goods in the hope of bringing to a head the round- 
ing up of the guilty parties. 

We quote from jobbers’ stocks: Carbon drills, sizes up to 
1%4-in., straight shank, 40 per cent discount. Bit stock drills, 
50 per cent discount. High-speed drills, prices on applica- 
tion. 

TraPps.—A new price list dated Oct. 25 on Oneida 
metal traps has been received by the local jobbers, 
which shows a general marking up of quotations. All 
prices on the Oneida wooden mouse and rat traps have 
been withdrawn. 


VacuuM Goops.—Many of the retail hardware firms 
in Greater Boston are playing up vacuum goods, as 
they have had a good sale on them during the past year 
or so. One of the greatest problems that confronted 
the country during the war was the feeding of the thou- 
sands upon thousands of ship and munition workers be- 
cause of the lack of eating places.. Because of their in- 
ability to get good lunches many of the workmen took 
their lunch each day, and being prosperous invested a 
little money in a vacuum bottle. It is safe to say that 
more bottles are in use to-day than ever before in their 
history. The distribution has been a good advertise- 
ment, and the retail hardware dealers say the demand 
for bottles and similar goods is holding up remarkably 
well. They are having some difficulty in getting stock 
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St. PAUL AND MINNEAPOLIS, 
Nov. 14, 1918. 


5 AS week though we believed peace was near, no 


one could have foreseen that this week we would be 
planning for the future on a peace basis. As war 
found us unprepared, so peace finds us as unprepared. 
Very few plans, and those merely tentative, are formed 
and can be put into action. None can tell as exactly 
the conditions that we will have to work under and as 
at the declaration of the war, there is no precedent to 
follow. We are now on the verge of what was vaguely 
written of as “after the war.” Many have predicted 
a change in prices downward. The past few days’ mail 
has brought substantial advances in some of the leading 
lines. 

In the few days since peace was declared, work has 
stopped on many projects in this vicinity, releasing men 
for other positions. This is merely the beginning of a 
common movement. As an offset to this condition, 
building is to be allowed on projects not to exceed 
$25,000. This will give employment to many who would 
otherwise be idle from cessation of war work. 

Trade in general seems to have received an impetus 
with the coming of peace. No work was done Monday, 
but the average business will show a gain rather than 
a loss for this week. Stores are well filled with shop- 
pers, and the early Christmas shopping idea is becoming 
well established. There will probably be some building 
done this year, but it is rather late for any large 
amount. Price revisions will probably be awaited by 
the majority of those intending to build. 

This week has brought some price adjustments, and 
these are on some of the leading lines and upward. 
Many people believe that a gradual reduction of prices 
is coming, due to the cancellation of orders all along the 
line, from the consumer to the manufacturer. 


AxEs.—Call for axes seems undiminished and prices 
are firm at old quotation. Jobbers’ stocks are in fair 
condition, with very light receipts from the manu- 
facturer. 


We quote from local jobbers’ stocks: Single bit base weight 
axes at $13.75 to $14.50 per dozen; double bit hase weights 
at $18 to $19 per dozen. Sager handled single bit at $18.50 
per dozen; double bit at $23 per dozen. Quaker City boys’ 
axes at $12 per dozen. 


ASH Sirters.—Even with the mild weather, sales 
have been very good. Prices show no change. 


We quote from local jobbers’ stocks: Wood barrel ash 
sifters, $5.75; round metallic, $3.15; square wood, $1.75. 
Triumph ash sifters, rotary type, $3.90 each. 
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from the jobbers because the latter, in turn, are not 
getting much from the manufacturer. 

We quote from jobbers’ stocks: Popular lines, in lots of 
one dozen or more, 25 and 10 per cent discount; in lots of 
less than one dozen add 5 per cent discount. 

WAGON SPRINGS.—While the call for wagon springs 
is by no means brisk, there is a steady withdrawal from 
local stocks and the market has all the earmarks of 
being on an exceptionally firm basis because nobody 
is over-supplied. 

We quote from 
springs, 15c. per Ib. 

WASHERS.—The one big feature of the market is the 
scarcity of goods. It is hoped that as war work lets up 
the mills will be allowed to give more attention to do- 
mestic consumption needs. But most everybody here 
expects the let-up in war work will be very gradual, 
especially along lines in which washers figure promi- 
nently. It would appear then that no material relief 
is in sight this year. 

We quote from jobbers’ stocks: Cut washers, in 200-lb. 
kegs, list plus 2c. per lb. Smaller lots as follows: 100 to 199 
Ib., 3c. per Ib.; 50 to 99 Ib., 4c.; 25 to 49 Ib., 5c.; 10 to 24 Ib., 
6c.; 1 to 9 Ib., 7c. per lb.; malleable washers, 12c. per Ib. 

WIRE CLOTH.—It is hard work to convince a retail 
hardware house, when he is having no call for fly swat- 
ters, that it is time to buy wire cloth. He is more intent 
on selling seasonable goods and putting his house in 
order for the Christmas trade. A few of the largest 
retail concerns have covered their next season’s wire 
cloth requirements, but orders from the rank and file 
of the trade are few and far between. 


We quote from jobbers’ lists: Black wire cloth, 12 mesh, 
$2.65 per sq. ft., f.o.b. Boston. Terms, 60 days net; 2 per 
cent cash 10 days. Black wire cloth, 12 mesh, $2.55 per 
sq. ft., f.o.b. Pittsburgh. Silver wire cloth, 12 mesh, $3.10 
f.o.b. Boston, and $3.05 per sq. ft., f.o.b. Pittsburgh Prices 
on bronze wire cloth are quoted on the same basis and under 
the same conditions as last season In ordering goods from 
the factory the Pittsburgh freight will be added to invoices 
when rendered. All orders for wire cloth taken to be subject 
for immediate shipment. 


jobbers’ stocks: Wagon and carriage 


CITIES 


BABBITT METAL.—Sale to shops has continued very 
good, with prices steady at old quotation. New stock 
is coming through from the makers in better time. 

We quote from local jobbers’ stocks: No. 1 babbitt metal at 
17 cents per lb.; No, 2 at 16%4c. per lb.; No. 3 at 13c. per 
Ib.; No. 4 at 12\%c. per lb., and genuine at $1.25 per Ib. 

_ Boits.—There is a slight shading off in price by some 
jobbers. Sales continue good to shops and factories 
with retail call light. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 50 per cent to 35 per cent; large carriage bolts at 20 per 
cent to 20-5 per cent; small machine bolts, 30-10 per cent to 
10 per cent; large machine bolts at 25 per cent to 25-5 per 
cent. Lag screws at 30-10 per cent to 40 per cent; stove 
bolts, 60 per cent; tire bolts at 40-10 per cent. 

CoaL Hops.—Movement has been slow so far, due to 
the high price and mild weather. Price is steady at 
old quotation. . 

We quote from local jobbers’ stocks: 17-in. japanned open 
coal hods, $6.50 per dozen; 18-in., $7.25 per dozen; 17-in. 
japanned funnel, $8.20 per dozen; 18-in., $9 per dozen; 17-in. 
galvanized open, $10 per dozen; 18-in., $10.90 per dozen; 
17-in. galvanized funnel, $11.45 per dozen; 18-in., $12.35 per 
dozen. 

Door Mats.—Sales are light as is usual in good 
weather. Price is unchanged. 

We quote from local jobbers’ 
mats, $10 per dozen: No. 2, 
per dozen ; 


door 
$16.25 


stocks: No. 1 cocoa 
$13.25 per dozen; No. 3, 
No. 4, $20.50 per dozen. 

FILEs.—Call is still heavy from shops and factories, 
with some improvement in the shipments from the mills. 

We quote from local jobbers’ stocks: Nicholson files at 45 
per cent to 50 per cent; Riverside at 50-5 per cent; Royal 
at 60 per cent, and Arcade at 50-10 per cent from standard 
lists. 

Foop CHOPPERS.—Never has there been so steady a 
call for food choppers and repair parts as this year. 
It is evident that everyone is conserving food to the 
limit. Jobbers stocks’ are good. 

We quote: Universal food choppers, 25-10 per cent from 
standard lists. 

GALVANIZED PAILS.—Pails are selling, but slowly, 
compared to the time when contractors bought them by 
the dozen. Prices are firm at old quotation. 

We quote from local jobbers’ stocks: 8-qt. galvanized pails 
at $5.44 per dozen, 10-qt. at $4.75 to $6.16 per dozen, 12-qt. at 
$5.05 to $6.76 per dozen, 14-qt. at $5.90 to $7.59 per dozen, 
16-qt. at $9.18 per dozen, 16-qt. galvanized stock pails at 
$8.15 to $11.55 per dozen; 18-qt. at $9.45 to $13.42 per dozen, 
20-qt. at $15.29 per dozen. 

GALVANIZED TuBs.—There should be a brisk demand 
for new tubs, Judging from the large number strung 
behind automobiles last Monday. Sales are moderate 
at present. 
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We quote from local jobbers’ stocks: No. 0 galvanized tubs 
at $14.30 per dozen, No. 1 at $13.70 to $17.60 per dozen, No. 
2 at $15.40 to $19.80 per dozen; No. 3 at $17.75 to $23.10 
per dozen, No. 1 heavy at $19.80 per dozen, No. 2 at $22 per 
dozen, No. 3 at $25.30 per dozen. 


HANDLES.—The situation of handles remains un- 
changed. Factory shipments are extremely slow, with 
call apparently undiminished from all sources. Prices 
have not changed. 

We quote from local jobbers’ stocks: Single bit axe handles, 
Gold Seai, $5.50 per dozen. Red Seal, $3.75 per dozen. 
White Seal, $2.60 per dozen; broad axe handies, Blue Seal, 
$5.50 per dozen; wood choppers’ nail handles, $3.25 per 
dozen; carpenters’ adze handles, extra, $3.75 per dozen; No. 
1, $2.75 per dozen; railroad adze handles, extra, $3.75 per 
dozen; No. 1 at $3.25 per dozen; sledge handles, Daniel 
Boone, 30-inch, $3.75 per dozen; 36-inch, $4 per dozen; extra 
30-inch, $2.75 per dozen; 36-inch, $3.50 per dozen; No. 1, 
30-inch, $2.25 per dozen; 36-inch, $2.75 per dozen; railroad 
pick or mattock, extra, $4.50 per dozen; No. 1, $4 per dozen; 
No. 2, $2.75 per dozen; Red Seal, $3.75 per dozen; adze eye 
hammer, Daniel Boone, $1.75; Beauty, $1.25 per dozen; 
blacksmith hammer, Daniel Boone, 16-inch, $1.75; 18-inch, 
$2 per dozen; Beauty, 16-inch, $1.25 per dozen; 18-inch, $1.30 
per dozen; machinists’ hammer, Daniel Boone, 14-inch, $1.75 
per dozen; 16-inch, $2 per dozen; 18-inch, $2 per dozen; 
Beauty, 14-inch and 16-inch, $1.25 per dozen; 18-inch, $1.30 
per dozen; D-handle shovel handles, spade handles, scoop 
handles, rake, fork and hoe handles, 30 per cent from stand- 
ard lists. 

LACE LEATHER.—Call still continues good on lace 
leather. There has been no change in prices. 

We quote from local jobbing stocks: Cocheco, light tan, 58c. 
sq. ft.; Eagle, light tan, 52c. sq. ft.; Oriole, rawhide dark 
tan, 58c. sq. ft.; Indian, rawhide dark tan, 58c. sq. ft. 

LANTERNS.—Call for laterns continues to be very 
good with sufficient stock on hand at the jobbers to 
take care of any present needs. Prices have not 
changed. 

We quote from local jobbers’ stocks: Triumph No. 2 cold 
blast short globe at $11.50 per dozen. No. 2 cold blast long 
globe, $11.50 per dozen; tubular, long globes, $11.50 per 
dozen; tubular short globes at $11.50 per dozen; tubular dash 
globes at $15 per dozen; Dietz D Lite short globe at $12.75 
per dozen; Dietz Wizzard at $12.25 per dozen; Dietz Victor 
at $8 per dozen; Dietz No. 2 Blizzard at $12.25 per dozen, 
Dietz Blizzard dash lamp, $17 per dozen; Dietz Buckeye 
dash lantern, $11 per dozen. 

Om HEATERS.—The sale of oil heaters has slacked 
up somewhat in the last week or so, due to mild weather. 
Many people have not even started their furnaces yet, 
using oil heaters instead in the rooms which they use 
the most. There has been no change in prices. 

We quote from local jobbers’ stocks: Perfection oil heaters 
in lots of less than 10 at 30 per cent; 10 or over, 30-5 per cent 
from standard list; No, 12 Perfect, $3.75 each; No. 15 Per- 
fect, $4.75 each; No. 016 Perfect, $5.75 each. 

Nuts.—Sales show some slackening, with jobbing 
stocks in fair condition. There has been no change in 
prices. 

We quote from local jobbing stocks: Square iron machine 
screw nuts at 25 per cent; hexagon iron machine screw nuts, 
25 per cent; brass machine screw nuts, 15 per cent; hexa- 
gon semi-finished nuts, 50 per cent; hot pressed square blank 
nuts at $1; hot pressed square tap nuts, 80c.; hexagon blank 
nuts, 80c.; hexagon tap nuts, 60c., from standard list. 

Rope.—Call still remains light in a retail way with 
no change in prices. 

We quote from local jobbing stocks: Best grade Manila 
rope at 34c. per lb. base; best grade sisal rope at 24c. per Ib. 


‘base. Swedish wire rope at list plus 5 per cent; tram and 


tiller rope at list plus 5 per cent; Monitor hoisting rope at , 


5 per cent discount; plow steel, 20 per cent discount; crucible 
steel, 8144 per cent discount from standard list. 

SANDPAPER.—There has been an advance in sand- 
paper, but the factory or all local jobbers price seems 
to be unchanged. Call remains about the same. 


We quote from local jobbers’ stocks: Flint sandpaper at 
list less 15 per cent or best grade No. 1 at $6.75 per ream; 
second grade No. 1, $5.63 per ream; garnet No. 1 at $10.12 
per ream. 
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SasH Corp.—The price is still strong with a tend. 
ency of further advances. Retail sales are light. 


We quote from local jobbers’ stocks: Common sash cord 
at 70c. per lb.; Silver Lake at 92c. per lb.; Samson spot at 
90c. per Ib. 


Saws.—Call continues at about the same level on 
saws. There is no change in price. Jobbing stocks 
are in good condition. 

We quote from local jobbers’ stocks: Disston No. 2 crosscut 
saws, 4% ft., $2.70 each; 5-ft., $3 each; 5%-ft., $3.30 each; 
6-ft., $3.60 each; one-man crosscut Disston No. 2, 3-ft., $2.03 
each; 3%4-ft., $2.36 each; 4-ft., $2.60 each; 4'%ft., $2.95 
each; 5-ft., $3.30 each. 

ScrEws.—There has been no further advance and 
sales are rather light. 

We quote from local jobbing stocks: Flat head bright 
screws, 6714-10 per cent; round head blued screws, 6215 per 


cent; flat head brass screws, 40 per cent; round head brass 
screws, 37% per cent; regular cap screws, 40 per cent; set 
screws, 50 per cent; iron machine screws, 60 per cent; brass 
machine screws, 20 per cent from standard list. 

SoLDER.—Call is beginning to diminish, with cancel- 
lation of some war orders. Price remains unchanged. 

We quote from local jobbers’ stocks: Strictly half and half 
solder at 56c. per lb.; warranted half and half solder at 60c., 
per lb.; wire solder at 62c. per lb. 

STEEL SHEETS.—No change is shown in either the sup- 
ply or price. Stocks are very badly depleted. 

We quote from local jobbing stocks: Black sheets at $6.85 
per hundredweight base. Galvanized sheets at $8 per hun- 
dredweight base. 

_Stove Pipe.—Sales are beginning to improve on stove 
pipes with sufficient.stocks to care for present needs. 

We quote from local jobbing stocks: 28 ga. K. D. 6 inch 
stovepipe at 19c. per joint; 7 inch at 20c. per joint. 

Stove Boarps.—Sales are running forward on stove 
boards with prices unchanged. 

We quote from local jobbers’ stocks: Square wood lined 
art inlay stove boards, 28 inch full crates, $15.70, less $16.20; 
30 inch, full crates, $17.70, less $18.20; 36 x 36 full crates, 
$25.40, less $25.90. 

T1n.—Tin is very scarce in the cheaper grade. Old 
style tin of various makes seems to be about the only 
thing that is on the market and the price is very high. 
The price on common tin is still quoted but it is very 
hard to obtain. 

We quote from local jobbers’ stocks: IC roofing tin, 20 x 
28, 8-lb. coating, $21 per box; furnace coke, ICL, 20 x 28 M, 
$24.75 per box. 

_ WEATHER Strip.—Sales have diminished somewhat 
in the past week or so, due to the mild weather, but call 
still remains fairly good. Prices have not changed. 

We quote from local jobbing stocks: Rubber inserted 
weather strips at 75-10 per cent; felt inserted and all rubber 
at 70-5 per cent; Bosley’s Clincher Felt weather strip at 65 
per cent; all felt weather strip at 30 per cent from the 
standard list. 

WIrE.—Sales on wire are extremely light, and stocks 
are badly depleted. 

We quote from local jobbers’ stocks: Black annealed wire 


at $4.75 per hundredweight base. Galvanized wire at $5.45 
per hundredweight base. 


WirE NAILs.—The wire nail situation is almost to the 
point of being desperate, as many of the sizes are very 
scarce and some are completely exhausted in the Twin 
City stock. Apparently there is not a keg of 8d com- 
mon nails in the Twin Cities and it is difficult to know 
when there will be any more for this market. A carload 
of nails is a very hard thing to locate and shipments are 
few and far between. 

We quote from local jobbing stocks: Standard wire nails 


at $4.54 per keg base. Coated wire nails at $4.44 to $4.54 
per keg base. : 
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in the mill. Don’t miss it. 





And now the women of Germany are appealing to Mrs. Woodrow Wilson to in- 
tercede for them to obtain more favorable peace terms. 

It has been suggested that the first lady of the land advise them that she has 
respectfully referred the matter to the Queen of Belgium. 

This will probably be settled before the big meet, but there are other subjects 


Atlantic City Hardware Conventions, Dec. 11, 12, 13. 
HARDWARE AGE Peace Number, Dec. 19. 
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CLEVELAND 


Office of HARDWARE AGE, 
Cleveland, Nov. 19. 


HE hardware trade has turned its attention to the 

problems of the future and is attempting to form 
conclusions as to the developments that will follow the 
ending of the war when the country has been restored 
to a peace basis. It is generally agreed that there 
must be a readjustment in prices and labor, and while 
opinions vary considerably regarding many phases of 
industrial readjustment, the belief is quite prevalent 
that this readjustment will be gradual and that price 
reductions will come slowly. The trade naturally is hope- 
ful that this will be the case, in order that high-priced 
goods may be gradually worked off before there is 
much of a price decline. f 

Reports from Washington regarding the easing up 
of the steel situation and permitting manufacturers 
in some hardware lines to have more raw material 
and thus increase their present output of manufactured 
products, lead to the belief that acute shortages of 
various products will disappear in a short time. How- 
ever, there is a feeling in the trade that some lines 
of goods will be scarce for many months to come. 

Many manufacturers have their raw material on 
contract or in stock, bought at high prices and with the 
probability that wages will stay where they are for a 
time, at least, these manufacturers may be unable to 
make much if any reduction in their prices for some 
time. However, both the jobbing and retail trade, in 
spite of some price advances that have been made on a 
number of lines during the past week or two, feel that 
prices now are generally at the top, and when the next 
change is made, whenever that will be, it will be down- 
ward. Consequently, the trade is following a conserva- 
tive policy and buying cautiously. : 

The demand from retailers has dropped off consid- 
erably since the armistice was signed and orders are 
largely for immediate requirements. Some cancella- 
tions of back orders are reported. These are coming 
largely from the country trade from retailers who ap- 
parently look for an early decline in prices. City can- 
cellations so far have been confined largely to mill 
orders. This business is expected to show considerable 
decline now that Government orders with manufac- 
turers are being cancelled. Some retailers are placing 
orders with manufacturers for next spring’s delivery 
subject to prices that prevail at that time. This not 
only protects the retailer against a decline, but gives 
the manufacturer an idea of the expected requirements 
of the trade. Trade with retail dealers, while not 
heavy, is generally satisfactory in nearly all lines. 

The trade generally looks for a heavy volume of 
business during the coming year. A revival in build- 
ing which has been held up because of wartime condi- 
tions is expected, and this will stimulate the demand 
for all classes of tools used in building work and 
builders’ hardware. 

With authority from the Government to increase 
their output to 75 per cent and the possibility of the 
removal of all restrictions before long, automobile 
manufacturers are looking for a heavy volume of 
business during the coming year and this will reflect 
on tire and accessory manufacturers and dealers. 

AUTOMOBILE TIRES AND ACCESSORIES.—It is expected 
that rubber manufacturers whose plants have been 
largely engaged on government work, part of which has 
been for other products than tires, will be able to get 
back shortly to the commercial business almost ex- 
clusively, and as a result tires and casings will prob- 
ably be plentiful. There has been talk in the trade 
the last few days that the price of spark plugs will 
be advanced the first of the year, but it is possible 
that changed conditions will make an advance unneces- 
sary. 

BARBED WIRE.—There is very little barbed wire to be 
had, but with the cancellations of government orders 
the situation will probably be relieved soon. 

Jobbers quote 80-rod spools at $5.12 for 4-point hog wire; 
34.70 for 4-point cattle wire, and $3.40 for 2-point American 
Special hog wire. 

Botts AND Nuts.—Jobbers are anticipating a change 
in the priority regulations that will cause an easing 
“up in the situation. At present they are finding it 
about as difficult as ever to secure shipments from 
manufacturers. However, under the recent change in 
priority rulings they are able to get some shipments 
under an A-6, rating but a portion of their orders must 
still be placed under the old B-4 rating. The demand 
is fair. Jobbers’ prices are as follows: 


Machine bolts, h.p. nuts, % x 4 in., smaller and shorter, 
rolled threads, 40-00; cut threads, 40; larger and longer, 


20-2% ; carriage bolts, % x 6 in., smaller and shorter, rolled 
threads, 40; cut threads, 35; larger and longer sizes, 20-5; 
lag bolts, 40; stove bolts, 60-10; 7/16 x 6 in., smaller and 
shorter rivets, 40. 

BUCKLES AND SNAPS.—Prices on harness buckles and 
snaps have been advanced 20 per cent. 

CLOTHES LINE.—A sharp advance amounting to about 
40 per cent has been made on cotton clothes line. 

Coprper NAILS AND TACKS.—An advance of 2c. per lb. 
has been made on copper nails and tacks. These are 
now quoted by -jobbers at 50c. per lb. base. 

FISHING TACKLE.—Following advance by manufac- 
turers, jobbers are announcing new prices on fishing 
tackle for next spring delivery. These prices represent 
various advances up to 25 per cent. 

FLour Bins.—The Triangular line of flour bins has 
been advanced 10 per cent. 

GALVANIZED WARE.—No easing up is evident. Jobbers 
are finding it almost impossible to get shipments and 
their stocks are low. It is expected that it will be some 
time before there is much improvement in the situation, 
although manufacturers will probably soon be able to 
get their raw material in larger quantities. 

GUNS AND AMMUNITION.—With the opening of the 
rabbit season in Ohio last week, the demand for guns 
and shells has been quite active. Dealers’ stocks of 
guns are well cleaned out and ammunition is not 
plentiful. 

Hack SAW FRAMES.—The price of Sterling hack saw 
frames has been advanced about 25 per cent. 

IcE CREAM FREEZERS.—Orders are being taken for 
ice cream freezers for spring delivery. At present the 
supply is rather limited, as production under the rul- 
ings of the Government has been restricted to 40 per 
cent of last year’s output. However, ice cream freezers 
are included in the list of products on which one-half 
of the reduction in production made by the Government 
has just been removed by the War Industries Board, 
so that it is expected that the supply will be more 
plentiful later. A price advance of 20 per cent has 
been made on the “Lightning” make of freezers. 


NAILS AND WIRE.—The first effect of the ending of 
the war as far as relates to an easing up of the situa- 
tion is seen in the nail and wire trade. While some 
makers have been able to take care of their trade to 
a limited extent, others have been so filled up with 
Government orders that they have been compelled to 
decline commercial orders for a long time. Some of 
these Government orders have already been cancelled, 
and anticipating the cancellation of others, mills are 
now willing to take orders subject to their ability to 
fill. It is believed that before long the supply will be 
adequate to meet all demands. Jobbers’ prices for less 
than carload lots are as follows: 

Wire nails, $4.18 per keg; galvanized wire, $5.12 per 100 
Ib.; No. 9. annealed wire, $4.42 per 100 lb.; cement coated 
nails, $4.07 per 100 Ib. ‘ 

PIPE VISES.—Jobbers announced a price advance of 
abeut 10 per cent on pipe vises. 

POLISHING Mops AND PoLIsSH.—A price advance of 
25 per cent has been made on the O-Cedar products, 
including polishing mops and polish. 

Pump TuBING.—A price advance has been made on 
wood chain pump tubing, which is now quoted by job- 
bers at $10.50 per 100 ft. 

REGISTERS.—Some manufacturers of floor registers 
have advanced prices 15 per cent. These are now 
quoted to the trade at 30 per cent off for winter and 
spring delivery. 

SasH Corp.—Another price advance is announced on 
sash cord. This advance is 3c. per lb. on some makes 
and more on the higher qualities. 

Jobbers now quote Sampson cord at 95c. per Ib. base, and 
common sash cord at 65c. per Ib 

Screws.—The demand for screws is good and the 
supply adequate. 

We quote from local jobbers’ stocks: Flat, bright head 
wood screws, 7 per cent; round head blue screws, 60 and 
10 and 10; round head nickel, 55 and 10; flat head brass, 
50 and 5; round head brass, 40 and 5 from list. 

SHEETS.—As a result of the easing up of the Gov- 
ernment’s demand for steel, jobbers expect that the 
supply of sheets will soon be more plentiful. However, 
mills so far are showing no more inclination to book 
orders and jobbers are finding it difficult to secure 
replenishments. In some cases they are able to pick 
up parts of carloads. Jobbers are taking orders, which 
will be filled as soon as possible. 


Jobbers quote prices as follows: No. 28 black, 6.42c. per Ib. ; 
No. 10 blue annealed, 5.42c. per lb.; No. 28 galvanized, 7.67c. 
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SPIKES.—There is a heavy demand for small spikes. 
Shipments continue very slow. Jobbers have lots of 
back orders on their books. 

We quote spikes at 5.07c. base. 

Stoves.—The trade feels that the danger of an acute 
shortage in stoves has been relieved to a large extent 
by the ending of the war and the action of the Gov- 
ernment in allowing stove manufacturers to increase 
their output. At present there is a heavy demand for 
oil cooking stoves for the spring trade and jobbers are 
getting many repeat orders for oil-heating stoves. 
The trade is having difficulty in getting these stoves 
fast enough to supply the demand. 

STEEL TRAPS AND CHAINS.—There is a heavy demand 
for steel traps and chain and jobbers now are getting 
a good volume of pick-up orders. Jobbers’ stocks are 
good. 


Woop Traps.—A price advance of 20 per cent has 
been made on wood mouse and rat traps in dozen and 
bushel basket lots. 


10 per cent on some types of enc drills, which are 
now quoted by jobbers at 40 per cent off the ‘list instead 
of 45 per cent. No change has been made in high- 
speed drills. While the new demand upon manufac- 
turers is expected to fall off because of the ending of 
the war, cancellations so far have not been numerous 
and plants have orders on their books to keep them 
busy for several months. 

VacuuM CLEANERS.—Reports indicate that the alumi- 
num situation is easing up rapidly with the ending 
of the war, and that an adequate supply of aluminum 
will shortly be available for manufacturing purposes. 
Some of the vacuum cleaner manufacturers are already 
taking steps to get their plants in operation on a large 
scale and look for a heavy volume of business. 


WepGES.—The price of wood choppers’ wedges has 
been advanced ic. per lb. The demand is heavy at 
present, but jobbers have good stocks and are able 
to supply their trade promptly. 
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WINDOW CLEANER.—A price advance of 10 per cent 
is announced on window cleaners. 

WRENCHES AND PLIERS.—The demand for wrenches 
and pliers continues heavy. Deliveries are slightly 
better on some lines of wrenches that have been very 
scarce. 


75 Dozen Drills Stolen from Store 


Seventy-five dozen high-speed drills were stolen from 
the hardware store of Alexander Grant’s Sons, Syra- 
cuse, N. Y., on Nov. 2. They were wire sizes, from 9 
to 40 and from 7-32 to 17-64, Whitman & Barnes make. 
A reward of $100 is offered for the recovery of the 
goods. Purchasing agents and hardware concerns are 
requested to be on guard if such goods are offered for 
sale by unidentified persons. 

Complaints of the theft of high-speed drills are 
coming from all parts of the country. Hardware firms 
would do well to check up on and safeguard their stock. 





view of the present high cost of production and 
the shortage of trained labor, the Michael McNamara 
Varnish Works, Detroit, Mich., has introduced a product 
called “Sealerine,” a chemically prepared oil, as a satis- 
factory substitute for linseed’ oil. This product costs 
less than linseed oil, but it is claimed that two gallons 
of Sealerine will produce the same results as three 
gallons of linseed oil. The manufacturers also state 
that it affects an average saving in material and labor 
of 30 per cent in that when it is mixed with paint, or 
with lead and oil, it covers 200 more square feet of 
surface per gallon, works easier, quicker and more 
firmly under the brush, and makes a more durable and 
classy job; moreover, that this chemically prepared oil 
prevents any cracking, blistering or scaling, and makes 
the paint adhere more firmly to the surface. 





TRADE CONDITIONS IN 


Paints, Oils and Colors 


animal, Fish and Vege- 
table Oils— 
Linseed, Raw, Carload + a 00 @36.00 
8 
#03. 00 @ 28.00 
‘ --@ton nominal 
‘mt-of- town, fi bl. Fre ®ton nominal 
lots and over 1.60@ China , = Imported 
Boiled, 2¢ @ gal. advance on @ ton 20. somee.ce 


Lard. Prime Winter.$2.25@2.80 Cota ~~ "i Fy 4 
rd, rime er. 43 . it, . ; F 
No. 1 1.65@1.70 whit xide ..# et ES 


1.55@1.60 : ia— 


; 10 
Ex. Gilders ........ :1:35@1.50 
e 3 Patty, Commercial— 
Tallow, Acidless .....1.75@— fe ® 


Menhaden 0@— 
Northern Crude ..$1.21@ ie 7 S “4 5 @ tins. $3: 7006. 10 


= t.o.b. Fac 1.10@ Spirite—Turpentine— 
Light Pressed .29@ 
Yellow Bleached ...1.45@ 
White’ Bleached 
Winter nominal 
Cocoanut Ceylon do- 
mestie tanks, per 1b.15% @— 
-nominal 
Domestic, 16 % @— 
Cod Domestic P rime. .1. = 5@ 1.48 
Newfoundland 1.55@1.56 
Corn Refined, bbl. ..21.47@21.67 
Porpoise _body nominal 
3.s0@ 4.00 


In Machine bbls 
Gum Shellac— 


Diamond I 
Fine Orange .... 


Second Orange 
a Button .. 


Olive denatured 


Blue, Soluble ........ 
Blue, Ultramarine . la @40 


In Oil White, less than Blue, Prussian Om. « mae 
500 18@— 


Brown, Spanish, hig! n 
gra r ton -24.00@— 
Brown, _ Spanish low. 


grades -16. 
Carmine, No. 40, buik. 5.50 6.00 
Green, Chrome, ordinary 

@12% 


Green, Chrome, pure..39 @45 
Metallic Paint, % ton, 
B a nett toy": 00 


Red 
Ochre, Medium, e ‘a 
80.00 @ 60,00 
American, Golden, # ID. @10 
pay Golden, BR. 
500 Ib. up to 2000 5 .. » 
THB. ccccces ++ +-$12.60 Fren 


. Red, 
Carload, minimum 
15 tons .......$11.84 


Ret, A tia’ W100 2% 
enetian 
Zine, Dry— D ane THOR v6 :so000e0s rie 


er same. ‘barat 7 @ls 
and powdered .... » 
@13% Burnt, lump @ 6 
Green 81. (French proc.) Italian, Raw, 4 

13% @138% dered @ 8 


Red Seal (French oon.) 


White Sl. (French a | 


Neatsfoot Prime, 
pressed 1.75@2.00 
Palm, Lagos, spot per lb. .nominal 
Goya Bean, anchu- 
rian, spot, Ib 174 @a@— 
Minerals Oils— 
Black, 29 gravity, 25@80 Sw 
cold test 4 @25 
sa gravity, 15 cold 


24 

— “ight filtered .45 
Dark filtered . 39 

mete Sish Viscos- 


B85 =. 
Bed Paraffine 
Miscellaneous— 


Ba: 
Waite, Foreign, 
@ ton ..........-..mominal 


anes 


Blue Prussian ....... 
Blue, Ultramarine . 
Brown Vandyke 
French Ochre . 
Green, Chrome, Pure.. 


RBaSaaeesre 


Chrome Yellow .......88 
White and Red 
&c.— 


Lead, American White 


Dry ......- .10@10% 


@14% 
American Proce 
5 p. c. lead “sulphate, 
10 @10% 
10 p. c. lead “em, 


9% @10 
20 p. c. lead anne 
%@ 9% 


85 p. c. lead ree. 
9 @9% 


Dry Colors— 


Ivo: 
Mineral Blacks, ® ton, 


Blue, Celestial . 
Blue, Chinese 
Blue, Prussian, Domestic, 


-15@— 


35. ooess. 00 
15 @25 


American, --.-24%@ 8 
American Burnt and 
Powdered 
ay = sn ™ — 640.08 
merican. per vey 
- Ital os oe 4 ° -nemina) 
‘erra Alba. 
—— oseee y trey Ib. nominal 
Engl 50 16 : > 
Ame’ oo 100 | ° 
¥ 1, =e 


American, # 100 Ib. a ¥- 


0e— 
Umber, Turkey, Burnt 
and Powdered ....- @!? 
Raw and powdered. . .nomina) 
Burnt, American pea wha 4, a. 
| a jumps oe 


3 
Yellow, Chrome, Pure.30 ga 
Oxide Red, native, “ee 


Vermiiten, Quick ‘Bitver, 
; 2.00@3.1¢ 
English tea) 
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CHICAGO 


Office of HARDWARE AGE, 
Chicago, Nov. 16, 1918. 


HERE has been no very heavy demand for paints in 

this section during the past week, although retail 
sales have been fair. Every indication now points to a 
resumption of building in the spring, and dealers are 
optimistic in regard to sales at that tme. 

The feature of the market has been the rapid recov- 
ery of linseed oil, which has registered a gain of 8c. per 
gallon, and is now back to $1.83 in carload lots. Local 
jobbers have also announced new terms on linseed oil, 
and are now selling at 30 days net, or less lc. per gal- 
lon if paid within 10 days from date of invoice. 

Turpentine has also taken another stiff advance of 
5%c. per gallon, attributed to the heavy export demand. 

Retail stocks of paints in this section are at a low 
level, and practically all odds and ends have been 
worked off. 


BRUSHES.—Very few retailers have anything like 
complete stocks of brushes, but the demand is so light 
that none of them are greatly worried over getting 
stock. If the paint business opens up as it should in the 
spring, there will probably be many shortages apparent 
in brush lines. 

MIXED PAINTS.—The fall painting season is prac- 
tically over, and sales of mixed paints are light. Local 
retail stocks are comparatively light, and most dealers 
are in ideal condition to take on spring stocks. 

We quote to retailers, f.o.b. Chicago: No. 1 house paint, $3 
per gal.; No. 2, $2.50 per gal.; No. 3, $1.80 per gal. 

LINSEED O1L.—Linseed oil has been advancing steadily 
during the week and is now 8c. per gallon higher than 
at last report. The makers are anticipating a better 
demand during the coming year, as building operations 
are almost sure to be resumed on a large scale. As the 
seed crop is short, there seems little liability of oil going 
to any low level. 

We quote from jobbers’ stocks, f.o.b. Chicago: Strictly pure 
linseed oil, in barrels, raw, $1.83 per gal.; boiled, $1.85 per 
gal. Terms—30 days net, or less 1c. per gallon if paid within 
10 days from date of invoice. 

TURPENTINE.—The export demand for turpentine con- 
tinues heavy, and while domestic sales are compara- 
tively light, they are expected to increase materially 
with the removal of building restrictions. The price has 
taken a sharp turn upward during the past week, and 
is now firm as quoted. 

We quote to retailers, f.o.b. Chicago: Strictly pure turpen- 
tine, in barrels, 90%4c. per gal. 

DENATURED ALCOHOL.—There is no change in the 
situation, and prices remain at the level of last week. 
The demand is only fair. 

We quote to retailers, f.o.b. Chicago: 180 deg. denatured 
alcohol, in barrels, 78c. per gal.; 5 and 10 gal. cans, 20c. 
higher; 1 gal. cans, 25c. higher, prices to include containers; 
where sold in bulk, in less than barrels, the price is 10c. 
higher than the barrel price, with an extra charge for con- 
tainers. 

WuiTe LEAD.—There is only a fair demand, but sales 
are almost sure to increase materially in the spring. 
Shipments are slow and stocks are for the most part 
below normal. Prices are unchanged. 

We quote to retailers, f.o.b, Chicago: 100-lb. kegs, per Ib., 
14c. in quantity ; single kegs, $14; 50-lb. kegs, per Ib., 144c. 


in quantity ; single kegs, $7.25; 25-lb. kegs, per Ib., 144c. in 
quantity; single kegs, $3.70; 12%4-lb. kegs, per Ib., 14%4c. 
in quantity; single kegs, $1.95; (500-lb. lots, or more, %4c 


per lb. less). 

SHELLAC.—The local market is quiet at this time, and 
not much movement is expected before spring. Dealers 
are buying in small quantities. 

We quote to retailers, f.o.b. Chicago: Pure white shellac 
(4-lb. goods), in gallon cans, $4.50 per gal.; orange shellac 
(4-lb. goods), in gallon cans, $4.25 per gal. 

Dry CoLtors.—Dry color sales are slow, with market 
conditions practically the same as at last report. Im- 
ported colors are scarce, but there is no great demand at 
this time. 

We quote to retailers, f.o.b. Chicago: English Venetian red 
in barrels, $2.50 to $4 per bbl.; gilders’ whiting in barrels 
(barrels, 50c. each), $2 to $3.25 per bbl.; plaster of Paris, 
New York, in barrels, $4 per bbl. 


BOSTON 


Office of HARDWARE AGE. 
Boston, Nov. 16, 1918 


HE wholesale paint trade of New England has not 
4 fully recovered from the celebration of the armis- 
tice. When the news of the virtual ending of the war 
was received here last Monday morning, about 4.20 
a.m., by the time they reported for work business was 
the last thought of everybody in the paint line. Long 
before noon the heads of the various wholesale firms 
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were firmly convinced that their employees had the 
right idea, so everybody proceeded to lock up shop and 
make the most noise possible on the streets of the old 
Hub. The governor of Massachusetts expressed a wish 
that everybody observe Tuesday as a holiday, so the 
paint trade did not resume business until Wednesday 
morning. Since then everybody is frank to admit that 
they “have not recovered,” and naturally the past week 
has been a rather uneventful one so far as business de- 
velopments. 

In a retail way paints continue to sell moderately 
well, but the gross sales for the past three months do 
not compare favorably with those for the corresponding 
periods in 1917 and 1916. The wholesale houses are 
“cleaning house.” That is, they are going carefully over 
all stocks held and getting into shape for the spring 
business drive. Nobody seems willing to venture a 
guess as to the future of the market. Everybody, 
on the other hand, appears agreed that the future 
depends largely on the labor situation. Seven out 
of ten men feel reasonably certain that the price 
of materials will decline during the next year, but 
they say that whatever course prices may take is of 
secondary importance, and that labor is the keynote of 
everything. On the other hand it is generally pointed 
out that for the past year or so everybody has been 
buying paint and sundries in a hand-to-mouth manner, 
and that nobody is over-supplied with stock. It is be- 
lieved, locally at least, that the war has been the sal- 
vation of a majority of wholesale and retail paint con- 
cerns, for it has allowed them to dispose of a lot of old 
stock that otherwise they would not. Some of this old 
stock was moved at price concessions, as compared with 
ruling market quotations, but the fact remains that the 
paint trade, both large and small, to-day is in a healthier 
position than it has been before in years. Being so it 
should be in a position to readjust itself to the recon- 
struction basis without the danger of being caught 
with a lot of high-priced or old unmovable stock on its 
hands. No material improvement in the demand for 
paint is expected until after the turn of the new year. 


BRUSHES.—The general situation is unchanged. There 
is a pronounced lack of white bristle stock in this coun- 
try, and the trade has just about made up its mind that 
such a condition will continue for at least six months, at 
the shortest. In the meantime brush manufacturers are 
endeavoring to turn out a better black bristle product 
and are meeting with considerable success. Buying, 
however, is still confined to small lots, the general idea 
being that prices for goods sooner or later will be lower. 
In other words, the retail hardware trade is not inclined 
- er caught with a lot of high-priced goods on its 

ands. 


Dry CoLors.—The volume of dry colors moved out of 
Boston since last reports has been comparatively small. 
The movement into town likewise has been small. The 
market is, therefore, on about the same basis as it was 
a week ago, for there is not a sign of any weakening 
of prices. General opinion is that the ending of the war 
will not make any material change in the dry color 
market for months, It is believed that American colors 
have come to stay, and that the European nations will 
not recover their normal output of dry colors for a year 
at least. 

Barrel Lots—Plaster paris, $4 to $4.25 per bbl.;: whiting, 
commercial (bolted), 2c. Ilb.; whiting, gilders, 2%4c. per Ib.; 
dry zine (American), 20c. Ib.; lamp black, bulk, 15c. Ib.; 
lamp black in 1-lb. packages, 19c.; raw and burnt umber, 
8 to 12c. Ib.; raw sienna, l5c. Ib.; burnt sienna, 13 to 15c.; 
Princes’ metallic brown, 3\4c.; yellow ochre, 344c.; Venetian 
red, 2%c. Ib 

Pound Lots.—Paris green, in 1-lb. pkgs., 55c. Ib.; in 1%4-Ib 
pkgs., 56e. Ib.; 4-lb. pkgs., 57c. Ib.; ultramarine blue, 24c. Ib 

GLUE.—No improvement in the demand for glue is 
noted. In fact, the market cannot be termed as any- 
thing but dull. The ability of prices to hold up in the 
face of a dull market for at least three or four months 
is remarkable, inasmuch as there has been a reduction 
in the price of certain properties that go to make up 
glue during that period. So far as can be learned the 
glue makers appear to have been quite prosperous dur- 
ing the period of the war and just why a stable price 
for their product was not made by the War Industries 
Board will remain a mystery. 

Glue, ground, 19c. lb.; plate, 35c. Ib.; bonnet, 45c. Ib 





LEAD.—Comparatively little lead has been sold since 
last reports. On the other hand, nobody appears to 
have stocked up sufficiently to suggest any lowering of 
prices. General opinion among the paint houses is that 
lead, the metal, will be one of the first metals that the 
Government will relinquish control of. Should this fact 
prove true, a change in lead prices as quoted by the 
paint trade should be expected on or shortly following 
the turn of the new year. 
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White, in oil and dry, 12%4-lb. kegs, 14%4c. lb.; 25 and 
50-lb. kegs, 14%4c.; 100-lb. kegs and larger, 14c.; for 500-Ib. 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 1244-lb. kegs, 144%4c. lb.; 25 and 50-lb. kegs, 14\c. ; 
100-lb. kegs and larger, 14c.; red lead in oil, 12%4-lb. kegs, 
15c. lb.; 25 and 50-lb. kegs, 14%c. lb.; 100-lb. kegs and larger, 
14%4c. lb. Orange mineral, 12%4-lb. kegs, 14%c. lb.; 25 and 
50-lb. kegs, 14%c.; 100-lb. kegs and larger, 14\c. 

O1Ls.—There has been a further advance in the price 
for raw linseed oil, for what reason nobody seems to 
know. Certainly the demand for that product does not 
warrant any change in prices. Turpentine, on the other 
hand, is unchanged. Usually if a change is made in lin- 
seed oil, the turpentine interests try to stimulate inter- 
est in their product by a change in their quotations. The 
ending of the war has caused a sentimental decline in 
the price of denatured alcohol amounting to 4c. a gallon, 
in barrel lots. Wood alcohol is unchanged in price. 

Castor oil practically under Government control; cylinder 
oil, 50c. gal.; gasoline, 50 gal. or more, 25%4c. gal.; kerosene, 
50 gal. or more, 12%c. gal.; lard oil, $2.15 gal.; alcohol, de- 
natured, 73c. gal,; wood, $1 gal.; linseed raw, in barrel lots, 
$1.73 gal.; in 10-gal. lots, $1.78; in 5-gal. lots, $1.80; in 1-gal. 
lots, $1.83; boiled, in barrel lots, $1.75 to $1.78 gal.; neats- 
foot, $2.15 gal.; sperm, $2.70 gal.; paraffin, 35c. gal.; floor 
oils, 50c. gal.; turpentine, 85c. gal. in barrel lots, in 10-gal. 
lots, 90c.; in 5-gal. lots, 92c.; in 1-gal. lots, $96. 

SHELLAC.—No change in the Government regulations 
regarding the sale and importation of shellac is recorded 
by the local paint trade. The demand for shellac, in 
common with paints, is quiet, but there is no weakening 
of prices anywhere, nor is there likely to be until after 
the turn of the new year, according to the best author- 
ities. Should all Government restrictions be removed 
to-day, it would be at least a month before enough shel- 
lac could be landed from India to materially influence 
the domestic market. 

Shellac gums (small quantities), D.C. (orange), 90c. lb.; 
V. S. O. 85c. lb. ; T.N., 70c. lb.; bleached white shellac, 85c. Ib. 

SUNDRIES.—The paraffin wax situation ny is 
as strong as ever. It is felt that America has a some- 
what difficult task to fill up the wax hole in Continental 
Europe and in England, and that any readjustment of 
domestic prices will be a slow process. Putty is moving 
out of stock slowly, although business is proportionately 
better than it is in most paint lines. 

Putty (best) in 125-lb. drums, 8c. lb.; commercial putty 
(in drums), 51%4c.; paraffin, wax, in 225-lb. cases, 118-20 
melting, 12%c. to 18c. lb.; 123-25 melting, 18c. lb.; 128-30 
melting, 13%4c.; paro, in 500-Ib. cases, 15c. Ib. 

VARNISHES.—Little new can be said of varnishes. 
Prices apparently arc just as strong as ever. As to 
the future, the wholesale houses as a rule are of the 
opinion that prices will depend largely on the attitude 
of labor. 


TWIN CITIES 


St. PAUL AND MINNEAPOLIS, 
Nov. 14, 1918. 


rend sales still continue light, in fact, almost to 
the vanishing point for anything of any quantity 
whatever. Small package goods still move well. 


MIXED PAINT.—No change shows in the mixed paint 


situation either on quantity sales or price. 

We quote from local jobbing stocks: eady mixed paint 
t $3.35 to $3.40 per gallon for first grade. Second grade at 
2.15 to $2.50 per gallon; metallic paint in red, per pound, at 

to 2% cents. 

LINSEED O1L.—Price has been holding steady on lin- 
seed oil, with sales very light. An advance was made 
about a week ago of 10 cents per gallon and price has 
held strong ever since. 

We quote from local jobbers’ stocks: Boiled linseed oil in 
barrel lots at $1.73 per gallon. Raw linseed oil in barrel 
lots at $1.71 per gallon. 

TURPENTINE.—There has been a steady advance on 
turpentine since last quotation. Call is very light. 

We quote from local jobber’s stocks: Turpentine in barrel 
lots at 88%4c. per gallon. 

Guass.—The sale of glass continues very briskly with 
call mostly for single strength for storm sash. Price 
remains unchanged. 

We quote from local jobbing stocks: Single strength A 
grade glass, 40 inches and under, at 79 per cent; larger, 78 
per cent; double strength, 79 per cent from standard list. 

GLAZIERS’ PoINTs.—No change shows in the price of 
glaziers’ points and sales remain at about the same 
level. 

We quote from local jobbers’ stocks: Zinc glaziers’ points 
at $1.25 per dozen packages; coated at 55c. 


PuTty.—The sale of putty remains very good with no 
change in price. 
We quote from local jobbing stocks: Commercial bladder 


putty in barrels at from $4.05 per cwt. to $5; strictly pure 
bladder putty in barrels at $5.55 per cwt. 


a 
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Hardware Age 


CLEVELAND 


Office of HARDWARE AGzr, 
Cleveland, Nov. 19. 


gee manufacturers have received government can- 
cellations of large orders during the past few days, 
The outlook for commercial business for next season 
is very promising because of the prospects of renewed 


_activity in the building work. Some paint manufac- 


turers are now taking orders for spring business, guar- 
anteeing present prices against a decline. 


MIxED PAINTS.—There is little demand upon the job- 
bing trade for mixed paints and retailers report sales. 
light. Prices are unchanged. 

Strictly pure mixed paints are quoted at $3.35 to $3.50 per 
gal. for colors and $3.50 to $3.65 for white. 

VARNISHES.—A price advance of 50c. on the list for 
high-grade varnishes and from 25c. to 50c. on the 
cheaper varnishes is expected shortly. Manufacturers 
say that present prices are too low considering the cost 
of labor and material. 


TURPENTINE.—Turpentine is quiet but the price has. 
advanced sharply. 

Jobbers quote turpentine in bbl. lots for city delivery at 
88\%c. per gal. 

LINSEED O1L.—The demand for linseed oil is light 
and considerable spot oil is being offered on the market. 


Jobbers’ price is unchanged at $1.75 per gal. in bbl. lots. 


CINCINNATI 


Office of HARDWARE AGE, 
Cincinnati, November 16. 


¢ (Saree of government orders has already 
taken place, but to a certain degree this has been 
offset by business received from merchants who now 
see a chance for a good spring season. The lifting of 
regulations against construction of residences, and 
buildings for manufacturing plants not considered in 
the essential list, is responsible for this encouraging 
feature. 

It is not now believed that recommendations made 
as to the curtailment of colors and sizes of packages 
will be changed at any early date, principally because 
retail dealers realize that this move was a very wise 
one. It is probable that manufacturers of paints will 
conform more closely to the wishes of their customers 
in this respect, especially regarding the size of cans in 
which paints are sold. 


MIxEpD PAINTs.—Although the cost of linseed oil has 
fluctuated lately, there are no changes announced. Buy- 
ing by hardware merchants is naturally held up be- 
cause of uncertain conditions, but quite a number of 
them are anticipating a heavy spring business and will 
probably place orders at an early date. Stocks of 
paints held by retail dealers are running very low. 

The Foy Paint Co. quotes the following prices to dealers 
on mixed paints: First grade, $3.25 per gal.; second grade, 
$2.75, and third grade, $2 per gal. Pure white paints are 
quoted around l5c. per gallon above the figures named. 

LINSEED O1L.—The market has never fluctuated as 
sharply at any time heretofore, and the price of $1.57 
per gal. in barrel lots made 10 days ago is succeeded 
by $1.68, and according to reports from different 
sources, the last-named figure may be increased at an 
early date. Paint makers are quietly buying more lin- 
seed oil than usual, most of which is for future delivery. 


TURPENTINE.—Deliveries are satisfactory, which is 
an improved situation over one existing a month ago. 
The present price to dealers is around 84c. per gal. 


Wuite Leap.—Business is slowing down, and no 
change is anticipated until after the end of the year. 
The removal of restrictions on building operations 
came too late to have any effect as far as fall trade 
is concerned. 

The National Lead Company’s quotations to deal rs are 
as follows: $14 per 100 Ib. in 100-lb. packages; $14.25 in 
25-50-lb. packages, and $14.50 in 1214-lb. packages. A dis- 
count of 10 per cent is allowed on orders for 500 Ib. lots and 
10 and 2% per cent on ton lots. 





The John Deere Plow Co., Ltd., of Welland, and the 
Dain Mfg. Co., Canada, have amalgamated to manufac- 
ture implements, machinery, etc. The capital stock will 
be $1,000,000 and the head office will be at Welland. 
Among the directors are William Butterworth, George 
W. Mixer, Burton F. Peek, Moline, Ill., and others. 
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Mill and Hardware Supplies 


The second and fourth issues of each month 
contain 7 other pages of hardward prices 


BARS—Crow— 
Btecl Crowbars, 10 to 40 1b. .10¢ 
Pinch Bars, 10 to 40 lb 10¢ 


BEAMS—Scale— 


Chatillon’s No. 1.List + 20&10% 
Chelios No. 2.List + 20&10% 
Ww + 20&10% 
List + 20% 
BELTING—LEATHER— 
From No. 1 Oak Tanned ——— 
Belting, Ex. Hvy., 18 oz... 
Belting, Heavy, 16 oz 
Belting, Medium, 14% oz... 
Belting, Light, 13 oz.. vol 
Second Quality, Sides. 
Becond Quality, Shoulders. -60% 
Cut Leather Lacing, Strictly 
No. 1 85&5 % 
Leather Lacing Sides, per sq. 
ft. Raw Hide, No. 1 in 
sides 17 8q. “7 and over... -~ 
Under 17 aq. 49¢ 
A. A al 
Competition (Low Grade). ease 
Standard 
Best Grades 


BLOCK S—Tackle— 


Common wooden list net 
Patent list net 


Athol Machine Co.: 
Drill Blocks List net 


Carriage, Machine, &c.— 


Common er (cut ween” 
% @ 6, and 

Games Carriage ( ee PE. + 
% 2 6, and cenalter Peeee 


Larger or long 
Phila., Eagle, $3. “06 list. 
Bolt Ends, H. P. Nuts.. 
Machine (cut rR. 

% @ 4 and amaller. . . .80&10% 

Larger or longer 15&10% 
CHAIN—Proof Coil— 
8mall lots, f.o.b. Pittsburgh, per 

100 Ib. 
American Coit Straight Link: 

, $19.00; 4, $14. 
$10 


11/16, 50; 
; %&15/16, $9.30; 1 in. 
(hase), $9.20; 14%&1%, $9.20. 


DRESSING—Belt— 

Jobbers’ Mfg. Company: 
Blue Ribbon, Stick, @ ™.. 30¢ 
Paste, 5 & 10 ID. cans, 


8 ID. 30¢ 
Liquid in gal. cans, # gal. $3. 00 

DRILLS AND DRILL 
STOCK S— 


Twist Bit Stocks 50 
rite Taper and Straight 


EMER Y—Turkish— 


Out of market at present time. 
Domestic, 1b. 10 


HAMMERS AND 
SLEDGES— 


OILERS— 

Steel, Copper Plated.... ae 
Chace, Brass and Copper -10% 
Chace, Zine Plated....... Hy -5% 
Railroad, coppered 

Railroad, brass 


PICKS AND MATTOCKS— 


ROPE— 


Eastern Retail Trade. Per 1b. 

Manila, % in. diam, and larger: 
Highest Grade ........... 33¢ 
Second Grade 
Hardware Grade 

Sisal, % in. diam. and larger: 
Highest Grade 23¢ 
Second Grade 20¢ 

Sisal, Hay, Hide and Bale Ropes, 
any ply, Medium and Coarse: 
a _ 234%4¢; second 
PE ccekkas gnvra ts 20%¢ 

aa Tarred, Medium Lath 


First “quality xaeeeveeeaen 23¢ 
Second —_— 
Cotton Rop 
Best 5/16-4n, and larger, 
35@48¢ 


By 
Medium, 5/16-in. and larger, 

30@40¢ 
Common, 5/16-in. and larger.30¢ 


SAWS AND FRAMES— 
Hack— 

Saws, 6 to 14 in. inc 

Saws, Machine Blades, 
12 to 14 in 


Saw Frames— 
Irom adj., PET GOB. ..cceees $3.75 
Steel adj., 8 to 12 in., per rg 
9 


Steel adj., steel hdle., per -,, 
ll 
Adj. Pistol Grip, per doz. .$17.89 


SCREWS— 
Coach, on and Jack— 


Lag, Cone Poin 30&10% 
Coach, Gimlet Point 30&10% 


Jack Screws— 
Standard List 


Machine— 
Cut Thread, Iron, 
Flat Head or Round Head.50% 
Filister Head 40% 
Brass: 
Flat Head or Round Head. oe 
Filister Head 
Rolled Thread Iron, F. 
cathe pecacnkeness 15% 
Filister Head 
Tass: 
Py. B. ow &. 
Filister Head 


Fileter Hd. Cop... 2... .25% 
Wood 


Flat Head, Bronze.... 
Round Head, Bronze 
Extra 20% 


STOCKS, 
TAPS— 


Hand Taps, 4% to 1 in 
Hand Taps, smaller than \% 
Ce peredaninaendas daenas 45 % 
M. 8. Taper Taps, No. 
12 in. ine 
M. 8. Taper Taps, larger....45% 


TURNBUCKLES— 


National Mfg. Co. Screen Door. 
No. 195, Japn’d, per dozen.$1.20 
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ony telat &e. 
a Mfg. Co. 
No. 1, $21.50; No. 2, $18. 50; 
No. 3, $15.5 


na 
Over %-inch, barrel lots. 


Iron or Steel 
per Ib. 5¢ 


5/16 ‘ y 
$16.90 14.50 13.40 
13.20 13.10 


Size bolt 
Washers 


per 100 Ib. 


WRENCHES— 

Agricultural 

Alligator or Crocodile. . 

Drop Forged 

Stilison pattern 6 

Genuine Walworth Stillson, 
50&10% 

METALS— 


nomina} 


pig 
Ba nomina? 


Lake Ingot 
Electrolytic 
Casting 


Spelter and Sheet Zinc— 
Western spelter 
Sheet Zinc, No. § 

17¢; open, 17% 


Per Ib., 8.80¢ 
- 9% ¢@10¢ 
Solder— 
% x % guaranteed 
No. 1 
Refined 
Prices of solder indicated a“ 
private brand vary according to 
composition. 


Babbitt Metal— 
Best grade, per Ib 
Commercial grade, per Ib.... 
Antimony— 
per lb. 16@18¢ 


Bismuth— 
$4.50@$5.00 


Aluminum— 


No. 1 aluminum (guaranteed over 
99 per cent pure), in ingots for 
es (ton lots), f.o.b. 

, 32.10¢ 
40@45¢4 


Asiatic 


Ban on Trade Exhibits Off 


War Industries Board, Washington, 
November 15, 1918. 

From: Hardware and Hand Tool Sec- 
tion—Murray Sargent, Chief. 

To: Mr. Roy F. Soule, c/o HARDWARE 
AGE, New York City. 

Subject : Trade Exhibits. 

(1) With reference to your letter of 
October 28th and our reply of Oct. 31st 
and in view of the cessation of the war 
with its demands for materials, there 
is now no objection on the part of the 
War Industries Board to Trade Ex- 


hibits. Very truly yours, 
MURRAY SARGENT. 


Paint Convention to Be .Hummer 


ws that hostilities have ceased a new impetus has 
been given to the preparations for the convention 
of the National Paint, Oil and Varnish Association, to 


be held in Boston, Dec. 2, 3 and 4. The entertainment 
committee is now arranging for a real “Victory Con- 
vention,” and is also planning a program of entertain- 
ments for the ladies who are especially invited to attend 
and share in the rejoicing over the return of peace. 
Everything possible will be done to make the occasion 
a “red letter” event in the history of the association. 
The convention will meet under the most inspiring 
circumstances, and a triumphant note will characterize 
the entire proceedings. Every member of the associa- 
tion is urged to be present to participate in the business 
proceedings and to bring the ladies of his family, or 
guests, to enjoy the entertaining features. To remain 


at home (unless it is absolutely necessary) will mean 
a distinct loss, for another opportunity to attend a con- 
vention held under such unusual conditions as now 
prevail will not occur again. 

Secretary H. A. Sawyer, of the association, has been 
in Boston recently conferring with President Morton 
and completing the details of the program. 

The New England Club will extend a most cordial 
welcome to the delegates, and the Ladies’ Entertain- 
ment Committee will spare no pains to make the at- 
tendance of the guests a time long to be remembered. 
Headquarters will be at the Copley Plaza hotel. 





TT DEO Wyant Thee 
No Transportation Problem 
OM USHER, General Manager of 


Hilarious Train Service, has been com- 
missioned by Mr. McAdood of the District 
of Charities to take personal charge of a 
few steel coaches De Luxe, which will roll 
out of Chicago early in December bound for 
the solemn funeral services which are to be 
held in Atlantic City. 

Old man war is to be buried under the 
boardwalk. 

Write Undertaker Tom Usher, care of the 
Chicago Hardware Club, for your reserva- 
tions. 

Atlantic City Hardware Convention, Dec. 
11, 12, 13. 


HARDWARE AGE Peace Number, Dec. 19. 
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Publicity for 


the Retailer 


Here Is Another Group of Live Holiday Ads That Brought in the Busi- 
ness—Use of Cuts Recommended Wherever Possible, 


But Good Typing Will Help 


By Burt J. PARIs 


Santa Claus on the Job 

No. 1 (3 cols. x 10 in.) 

OME clever advertising men have periodically 

tried to find a substitute for the patron saint 
of Christmas but never have they quite succeeded. 
Old Santa is an essential in Christmas publicity, 
and as you are bound to make use of him here is an 
ad which shows him up to very good advantage. 

The snow-topped houses and the moon of the 
still December night provide just the right local 
color for Santa. The whole illustration makes the 
ad truly suggestive of the Yuletide spirit. 

Your local engraver can reproduce this cut for 





Take Santa’s Advice 
and Visit Carlisle’s 


Snow Shoes 
Bread Mixers ..... 3.00 and 3.50 


Metal Hot Water Bottles, 
2.00 to 3.00 


Casseroles from 2.00 to 6.00 eee Carving Sets from 1.00 up 
Skates ... ...+.+.. 100up 4 Thermos Bottles .. 1.50 up 
Hockey Sticks, 


From 10¢ to 75¢ Chafing Dishes .. 7.50 up 


Meccano Outfits, 


From 1.50 up Coffee Percolators 


Coffee and Tea Machines Flash Lightg 
Thermos Lunch Kits, 
From 2.50 to 3.75 


* 


J} 
} Carpet Sweepers, 
7 


fo, 
From 2.75 to 5.00 


The LIVE Hardware Store 











1—Put Santa Claus to work 














You Wonder What 
He Wants for Christmas? 


Then—merest kiddie in rompers, young- 


Toys ster in knickers. chap in his first long 





trousers or lovable big —fellow—husband 
For Boys 


‘| Kiddie Kars 
Horsemobiles 
Automobiles 
Roller Coasters 
Velocipedes 
Hand Cars 
Express Wagons 
Coaster Wagons 
Farm Wagons 
Wheelbarrows 
Erectors 


father. son or brother—a@ Smith-Wads- 
worth gift is sure to please We venture 
to suggest: 


For Older Boys 


Roller Skates Flashlights 
Tool Boxes Bicycles 
Stilts Air Rifles 


Pocket Knives 


Air Rifle Shot 


Electrical Sets 

Mysto-Magic Sets 

Electric Motors 
‘“ ” 

. | Wireless Outfits For “Boys” of a 

Friction Racers 

Friction Trucks 


Friction Ambulances Larger Growth 


Engines Footballs Safety Razors 
Submarines Baseballs Knives 
Automatic Machine Guns Volley Balls Golf Bags 


H t: irc’ Basket Balls Golf Balls 
oxo erode nee Punching Bags ‘Tennis Rackets 


- . Boxing Gloves Tennis Balls 
ae Medicine Balls Guns 
A 4 unk umb Bells Ammunition 
‘ ——— Flyer Trains Indian Clubs Hunting Coats 
Brick-tar Blocks Wrist ‘Watches Hunting Pants 
Smoking Stands Hunting Leggins 














Smith-Wadsworth 


Hardware Company 
“THE QUALITY HARDWARE STORE.” 


Phones 64-65 


2—An all-type ad of distinctive appearance 


29 E. Trade St. 
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you in any size desired. We suggest that you use it. 

The next thing about this ad to which we would 
direct attention is the placing of the five cuts and 
the position of the reading matter. This arrange- 
ment, as you will see for yourself, makes an ex- 
ceptionally inviting ad. Furthermore, it is an ad 
that is easily read and the quotation of prices 
greatly enhances its pulling power. 

This ad provides a display for four articles of 
first-line importance as well as makes an appeal 
broad in scope by reason of the listing of from 15 
to 20 items and even more if desired. It is a good 
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Dutch” Dolls 
$2.00 


4. - jo med bese 
aii 
—y 





ressi 
s, real eyelashes, 

mo rehak ir wi ie Siz 

a inches high “priced 


‘$3.50 te $10 


Only 16 More Shopping Days ‘Till Xmas 


| TOYS BE TOYS 


The Christmas Store of a Million Gifts 


Christmas: Dolls 


Toy Shop Third Floor 

















a Baby 
Dolls, $7.50 


Kestner's ¢ ed 
baby doll with i o 
sion, fully 





Sleeping eyes 
mohair wig. Size 16 
inches 


Price $7.50 


Imported gy 


“4% 
Dressed Re; 
004 











$3 to $8.50 


Fult joir ned, steep 





Kid Body 
Dolls 
$2.25 to $6 


They have real hair, ‘eye- 
brows and eyelashes, sewed 
wig, good quality kid body 
Different siges. Prices from 


$2.25 to $6.00 








Strong spring that runs 
the trains at a good 
speed and will hold up. 
Nothing flimsy to get 
abt of order. Complete 
trains with track at @S¢, 
61.25, 91.75, #2 and $3. 


American Flyer Winding Trains 


‘DELIVERY PREPAID ON MAIL ORDERS 








W. J. PETTEE & CO, 


OKLAHOMA CITY, OKLA. 


WE REFUND RAILROAD FARES 








3—Dolls and toys for small folks 


ad to pattern after. 





No. 2 (8 cols. x 11 in.) 


WE repeat what we told you last 
week concerning Christmas 


publicity—use cuts 


can. But on the other hand who 
will deny the attractiveness of this 
all-type ad used by the Smith-Wads- 
With a little 
thought it is possible to produce an 
all-type layout that will compare 
very favorably with the illustrated 
ad such as this particular effort does. 


worth Company? 


And if the copy is 


proach and the display ideas good 
the lack of illustrative material is 
still less pronounced. 

The lead copy here is excellent 
and the display heads unique in 
thought. As a result the ad is very 
effective, although it is more in the 
nature of a “reminder” ad. 

The reason why we specially urge 
you to use cuts in Christmas adver- 
tising is that only through the use of 
cuts can you really give your ad 
the touch of holiday suggestion, so 
that a glance will suffice to stamp 
your announcement a Christmas of- 
fering. Remember you will be com- 


A Christmas Story Told in Type 


It was used by the Carlisle 
Hardware Co. of North Adams, Mass. 










peting with other announcements similarly 
dressed up, and you cannot afford to overlook a 
single idea contributory to your ad’s eye-catching 
value. Cuts of toys, Christmas items, etc., will 
do if you are unable to scare up wreaths, decora- 
tions, pictures of Santa, etc., but the two in com- 
bination—both decorations and cuts of articles— 
will give your ad the greatest display value. 


Christmas Toys Well Presented 


No. 3 (2 cols. x 12 in.) 


THs ad of Pettee’s illustrates our argument made 

in the preceeding comment that decorations, 
etc., may be replaced by cuts of holiday goods. You 
know at a glance that this is a Christmas announce- 
ment. 

The heading of this ad is very good and the panel 
arrangement is really a fine piece of display work. 
Every inch of the two-column space is utilized and 
yet the ad does not bear a suggestion of being 
unduly crowded. Notice the blackface prices on 
every toy listed. 

Up at the top of the ad is the old familiar scare- 
head: “Only so many days before Christmas to 
shop.” This idea seems still to possess potency 
in rounding up the holiday procrastinators. 


A Christmas Broadside 
No. 4 (6 cols. x 12 in.) 


yor need an ad like this— a big broadside pub- 
licity boom that will wake folks up.to the fact 
that your store is Gift Headquarters. Here are 
gifts for every one in the family—toys, household 
devices, personal gifts and gifts for the home. 

The opening talk is well handled and the heading 
is exceptionally good. Our one criticism of this 
ad is that the firm name does not appear at the 
top of the ad, and also that it is rather too small 
as used at the bottom. In your Christmas ads, let 
your firm name be about the most prominent fea- 
ture of the entire announcement. 





snappy in ap- 





Aluminum Cooking | 


Gift Goods Worth Giving gE van apg Cc 


Sets for Children 


Make ‘this store your vNesiietinas for buying gift natin Our stocks are still 
complete and our lines are larger than ever before. We believe our values are 
wherever you the best to be, had. You are cordially invited to come in and look around. 


Caserole Bargains! | 


Solid brass frames | 


Nickle plated. 7 CAMERAS | 
Guernsey inserts. | 1 Anseo Cameras make | 
ideal gifts. They make | 
" ale $1 69 | Re sure of perfect pictures. | = Hot Point Electric Irons make 
. A complete, line from |) yokes golden brown toast. |] ironing a pleasure 
pa $2.19 | _$2.50 to $56.00 [ite os. +. $4.50 || Price veeees $500 


Lionel Electrie Trains! fz Steel and Coaster Wagons, Kiddie 





Lionel Electric ‘Train 
exact reproduction of the trains used in the | 
cast. See c — cred Motor Trucks. Prices 


are well made pre | ss oot gD “7 ea - 
| queue — 

4 52 75 Cunntiy Silver 
with track ote sana ond - ree 
— 7 4 Gu suaranteed for 50 years 
"Thermos ; Lunch Sets | $1.35" to $3. 50} from single pieces or et 


| Just the gift for the | 


t kes h Our Royal Roches- | 
| why Whee Z r Keep the boys at he bme evenings. $4 0872 ter Pereslators make 
} ery Instructiv coffee without the | 
} $3.75 to $5.00 | TOY MOTORS $1.00 to $2.00" | bitter taste Prices 

. : A. 





Special discoun 


pri s on accou 
of heavy stock of 15 


sai | ofan 
Game Hunter 
SOc || ava 


From the Gift Givers’ ’ Store. The to $3.50. 








OPEN EVENINGS UNTIL CHRISTMAS. 


ANSCO [euecreic TOASTER ELECTRIC IRONS. 4 











| Boys’ “Watches ~ Chafing Dishes” 
Kars and Sleds at Very Low Prices 8 
| Erector Sets For Boys y 











oe ee 


~ Percolators |  Fireless Cookers 


| BES 





$3.00 to $7.00 | 
we Denning 








TERY RII I 





we wee | $8.00 to $27.50 
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4—Use a “broadside” like this 
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the Atlantic City Conventions. 
of Peace Punch. 


Atlantic City, December 11, 12, 13. 





A Big Body of Water 


CROWN PRINCE: Papa, is that the Atlantic Ocean? 
KAISER: No, my son, that’s the Marne. 


EpiITor: All of which is an added reason for the biggest turnout on record at 
It’s high time to talk it over. 


HARDWARE AGE Peace Number December 19. 
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The program is full 








American Appliance Co. Holds Get-Together Dinner 


N Saturday evening November 9th, the American 

Appliance Company, Inc., tendered an elaborate 
banquet in the Green Room of the Hotel McAlpin, 
New York City, to a representative body of manu- 
facturers of incandescent lamps, in appreciation of the 
good fellowship and co-operation these manufacturers 
have extended this company, still in its infancy. 

The birth of this company took place in a humble 
little office room devoid of everything but an old desk 
and a soap box, out in Indianapolis, Ind., not quite five 
years ago. The parents were F. D. Rusling and A. E. 
Wiest, inseparable in their admiration for one another 
and determined to put.forth every ounce of their energy 
to make a success of their little business of jobbing 
lamps. In spite of untiring efforts their annual sales 
for the first year barely totaled $2500—rather low, 
but not quite low enough to knock out their pledge that 
they would never quit trying. And in spite of poor 
business, Messrs. Rusling and Wiest made it an iron 
clad rule to pay their bills from the manufacturers 
without any delay, and that rule, as is attested by the 


most prominent makers of lamps in the trade, has never 
been broken to this very day. It wasn’t so long before 
things began to change for the better and branch offices 
were opened in other cities. The result is that to-day 
this company ranks as one of the largest distributors 
of incandescent lamps in the country. It is expected 
that the total sales for this year will exceed $1,000,000. 

After the singing of America, A. E. Wiest, president 
of the company, acting as toastmaster, bade everyone 
welcome. Following this, Arthur W. Freund of 
Chicago, of the Federal Miniature Lamp Division of 
the General Electric Company, told of his high regard 
for the American Appliance Company. The next 
speaker was Charles S. Wall, of the National City 
Company of New York, who delivered an address on 
trade acceptances. Following this, two big surprises 
took place, one unknown to the guests and the other 
unknown to the hosts. The former was a wonderful 
cabaret tableau from Maxim’s and the latter was the 
presentation of a beautiful diamond studded 32nd 
degree Masonic Jewel to A. E. Wiest by A. P. Sass, 
secretary of the Independent Lamp & Wire Co., on 
behalf of all the manufacturers present. Others called 
on for short talks were Ed. V. Fitzpatrick of Indianap- 
olis, former treasurer of the American Appliance Com- 


pany; Doherty Sheerin, treasurer of the American 
Appliance Company; Harvey Harper, president of the 
Miniature Incandescent Lamp Co.; E. G. Hines of the 
Electrical World; Chas. Munger, president of the M. 
& W. Company, Springfield, Mass., one of the deans 
of the incandescent lamp industry; Dr. Liebman, gen- 
eral manager for the Independent Lamp & Wire Com- 
pany; H. D. Haring, vice-president of the American 
Appliance Company; John D. Wiser, secretary of the 
American Appliance Company; F. D. Rusling, one of 
the founders of the American Appliance Company; 
Frank Haskell of Philadelphia, Pa.; J. Kane of Brown 
and Kane, Chicago, IIl., and Frank Remington Blauvelt 
of the R. K. Carter Company of New York City. 
Credit for the success of the arrangements was ac- 
corded to G. M. Jost, vice-president of the American 
Appliance Company and manager of the New York 
Branch. 


Among the guests present were: R. K. Dana, Independent 
Lamp & Wire Co.; E. A. Tighe, New York manager Con- 
solidated Elec, Lamp Co.; Ben F. Erskine, president Novelty 
Inc. Lamp Co.; William H. Evans, W. H. Evans & Co.; 


Geo. 
burgh, president Vosburgh Minia. 
Weehawken Tungsten Lamp Co.; H. J. Jaeger and R. K. 
F. Walters, Domestic Tungs- 
C. Mannweiler Co.; 
Federa! Minia 
Frank 
Elec- 


K. Hamblin, president Acton Electric Co.; F. A. Vos- 
Lamp Co.; Charles Nevy, 


Hirschman, H. J. Jaeger Co.; 
ten Lamp Co.; (os Mannweiler, -. 
Fred Mays, Lux Mfg. Co. ; Arthur Freund, 
Lamp Works; Ed. Simon, Triumph Lamp Works 
Watts, Chas. Ablett, Agar Cook, John P. Todd, 
trical Record; L. Leland Pierce, vice-pres. N. Y. County 
Natl. Bank; George Smith, pres. ReNew Lamp Co.; Dr. ‘ 
Yunck, pres Republic Elec. Co.; Wm. B. Paulscraft, Secy 
R. K. Carter & Co.; Theo. Haubner, R. K. Carter & Co.; 
Wm. Roller, Biddle Pure. Co.; L. R. Claflin, Ind. Lamp & 
Wire Co.; Alfons Wile, Julius Wile Sons & Co.;_ Irwin 
Wile; Oscar J. Wile; H. R. Potter; Young Wile; M W. Mul- 
laney, N. Y. mgr., ReNew Lamp Co.; Jno, Sinion, Carbon 
Company; T. P. Vilaghy; Ben Goldman, pres, Pacific Lamp 
Co.; Frank Marsh, pres. Consolidated Electric Lamp 

E. WwW. Boyce, pres. New York Electric Lamp Co P. 
Harrison, Miniature Inc. Lamp Corp.; M. H. Rosenbers. 
sone Lamp Co.; Frank Haskell; Guy V. Williams; Ernest 
. Blum; Frank R. Weller, Vosburgh Miniature Lamp Co.; 
o. =. Pfaltz, Duhessen & Pfaltz; E. E. Dorting, Interborough 
Transit Co.; Harry Annin, Federal Minia. ane Division 
ww. FF. Herzog, w. F. Herzog & Co.;: F J 
Rooney Lamp Co.; A. Gordon; Otto ’Foell, 3 
E. Weingarten, HARDWARD AGE; Roy E. Sec haulins 
lin Electric Mfg. Co. 


C. S. Angell Resigns 
S. ANGELL severed his connection with the At 


elantic Coast Hardware Co., Boston, Mass., on Oct. 
31st. He has not announced his plans for the future. 


Reading matter continues on page 90 
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~ Why Buy 
Stanley 
Products ? 


OUR customers may not know that they 
ask themselves this question but they 
do. When you show them hardware 





They mentally inquire 
Is this what Iwant? ~~ You inform them the Stanley 
line comprises butts, bolts, hinges, 
latches, pulls, door holders, etc. 


Is the article reliable? Stanley products have been 
famous for years for their correct 
design, superb service, substantial 
strength and suitability for difficult 
requirements. 


Is the price right? Stanley products are sold at a 
fair price and they can be relied on 
absolutely. 





It pays to have Stanley Products on sale. 
They sell quickly, easily, and net a good profit to you. 


Today send for Stanley Hardware Catalog. Free on request. 


THE STANLEY WORKS, New Britain, Conn., U.S. A. 


New York Chicago 
100 Lafayette Street _ 73 East Lake Street 






Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, in luding Stanley 
Ball Bearing Butts. Also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners; 
Screen Window and Blind Trimmings; Twinrold Box Strapping, and Cold Rolled Strip S eel. 


Stanley Garage Hardware is adaptable for factory and mill use 
























































Products Being Placed on the Market 
by Hardware Manufacturers 


Kendalite Gas Maker 


The Kendalite Company, 1211-13 
Broadway, New York City, has 
brought out the Kendalite gas maker 
which fits any stove or heater, mak- 
ing its own gas by using kerosene and 
water. It is only necessary to lift 
the stove lid and set it in the fire box 
on the grate bars. 

The device is very simple to operate. 
No alteration of the stove is neces- 
sary. It does away completely with 
coal, wood and ashes. There is no 


smoke or odor. The gas maker is 
recommended for standard size cook- 
ing and parlor stoves, also large heat- 
ing and shipmate stoves, and grates. 
The device, feed tube and all appur- 
tenances with illustrated instructions 
how to set it up and use is packed 
inside the tank making a compact 
package weighing but six pounds. It 
is claimed that it is non-explosive and 
uses but one gallon of kerosene in 4 
to 6 hours. 


New Garland Price Book 


The Michigan Stove Co. of Detroit, 
Mich., has just sent out a new price 
book, No. 1839 E, covering its entire 
line of “Garland” stoves, ranges, gas 
ranges, furnaces, etc. 


- solid 


Sidewalk Cleaner and Snow 
Scraper 


G. A. Swineford Company, Canton, 
Ohio, has introduced a new “Canton” 
steel curved blade sidewalk 
cleaner and also the “Canton” solid 
steel double curved snow scraper or 
pusher, which are each made in two 
sizes, viz., 12 x 18 and 12 x 20,7 x 18 
and 7 x 22 respectively. Both the 














“Canton” snow scraper or pusher 


sidewalk cleaner and the snow scraper 

are made of 16 gauge high carbon 

steel with malleable iron sockets. 
They are constructed with hard 


wood handles; the cleaner is 4 ft. long 
and the scraper 5 ft. long. 


Pike Hone and Strop 


One of the latest novelties put out 
by the Pike Mfg. Company of Pike, 
N. H., is the “Army and Navy” hone 
and strop which consists of a first- 


Showing a soldier using the Pike “Army 
and Navy” hone and strop 


class razor hone and a strop made of 
the well-known Newshell leather. It 
is compact and light in weight, easily 
packed away in a soldier’s kit. The 
hone is removable and can be used wet 
or dry, as preferred. A convenient 
pocket for the razor adds to its utility. 

A big feature of the “Army and 
Navy” hone and strop is the handy 
loop which enables it to be used any- 
where. No time is wasted in hunting 
around for some protuberance 
which to hang it. Just cross the legs 
and drop the loop over the toe of the 
boot—that’s all. Soldiers and sailors, 
as well as campers and fishermen— 
in fact, all outdoor men, will find this 
an ideal outfit for the self-shaver. 

A safety razor blade holder is 1 
cluded without extra charge with 


Reading matter continues on page 92 
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A Name That Means Something 


About all the value there is in a name grows out of the article 
with which it is associated. ‘“‘Slidetite’’ has come to mean 








| Perfection in 
Garage Door Hardware 


Doors hung on “‘Slidetite’’ Hardware close weather-tight, can’t 
sag, operate in small space, stand open immovable without locks or 
holders, give ornamental appearance to garage. 


Adapted to all types and sizes of garages. 


One ‘‘Slidetite’’ outfit in a com- 
munity always sells many others 


Richards Wilcox Manufacturing (0 


o—vumeee AurorRA, ILurnois, USA. a 
Guaun Richards-‘Wilcox Canadian Co,Ltd.London, Ont. aout 
‘A hanger for any door that slides” 
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every “Army and Navy” outfit. This 
holder consists of a stropping handle 
and two blade holders—one for blades 
with heavy backs, the other for thin 
wafer blades. For those who have 
but one style of razor the extra holder 
may be set aside or discarded entirely. 


Valley Forge Cutlery 
Catalog 


The Valley Forge Cutlery Company 
of Newark, N. J., has just published 
a new catalog showing its tremend- 
ous line of pocket cutlery which is 
without a doubt one of the handsom- 
est and best compiled catalogs of 
its kind ever gotten out. It contains 
115 pages, each illustration in the 
catalog showing the actual size of the 
knife described. The line includes 
pearl handle pen-knives; stag, black 
and fancy handle pen-knives, cattle 
and premium stock knives, jack knives, 
etc. In addition to the foregoing this 
company also manufactures an exten- 
sive line of surgical knives. 


High Class Popular-Priced 
Phonographs 


The Operollo Phonograph Company, 
56 West Lafayette Boulevard, Detroit, 
Mich., is manufacturing a high-class 


MINA 


Wisi 


The Operollo popular-priced phonograph, 
model No. 1 


line of phonographs which are said to 
be equal in every respect to the best- 
known makes, with one exception— 
price. 

The Operollo tone arm and repro- 
ducer is of the universal type making 
it possible to play perfectly any make 
of disc record. It is so constructed 
as to secure perfect tone producing 


combination and of a composition 
metal that will not ring, and which 
carries the least possible amount of 
vibration. The tone chamber of this 
instrument is not made of metal and 
is devoid of that metallic sound which 
is peculiar to so many phonographs, 
but is made of the woods which convey 
the most pleasing musical sound. The 
tone chamber is vibrant with music, 
clear as a bell and all the tones of the 
voice are brought out clear and dis- 
tinct. 

The Operollo motor is of strong, 
durable and reliable type, constructed 
with horizontal double spring barrels. 
The fiber gear imbedded in brass used 
on the spindle promotes silent, smooth 
running and everlasting life. This 
motor can be easily wound while play- 
ing and is guaranteed to play at least 
three 10-in. records with one winding. 

At present the company is concen- 
trating all its efforts on the produc- 
tion of but two popular-priced models, 
Nos. 1 and 2. Both models are made 


The Operollo pepuiergrtest phonograph, 


in mahogany and oak finishes. They 
are equipped with casters, needle cups, 
universal tone arm, high-grade mica 
reproducer and double spring motor, 
a 12-in. turntable and graduated 
speed regulator. All exposed metal 
trimmings are heavily nickel plated. 
The tone modifier operates from the 
outside of the cabinet. The cabinets 
are designed with horizontal shelves 
for album filing system. 

Model No. 1 is 42 in. high, 17 in. 
wide, 19 in. deep; model No. 2 is 46% 
in. high, 19% in. wide and 21 in. deep. 
The former model when crated weighs 
115 lb., and the latter 130 Ib. 

Every Operollo phonograph is guar- 
anteed for a period of one year. Any 


.imperfection (with the exception of 


the mainsprings) will be repaired or 
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replaced without charge, when re. 
turned prepaid to the maker. 


Silver Heating Specialties 


Silver & Company, 309 Hewes 
Street, Brooklyn, N. Y., has placed 
on the market a device which when 
placed over the gas light enables one 
to do light cooking and also heat the 
room without any additional expense, 
It is made of high-class steel and as. 
bestos, and retails at a very moderate 
price. 

The company has also very recently 




















Silver gas light heater 


introduced its No. 55 oil heater, which 
is quite an improvement over its No. 5. 
This new model, it is claimed, will 
burn 14 hours on 1 gal. of oil, and will 
heat a room 20 x 20 comfortably in 
cold weather. It is designed with a 
heavy nickel-plated steel bail, a heavy 
blue steel drum, a nickel-plated steel 











) 





Silver oil heater, model 55 


top, a large first-class quality mic 
window, a heavy nickel-plated § 
base, and a heavy leaded steel ta 
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It Is Now So Easy for Any Carpenter or Farmer 


To quickly construct a strong and substantial wagon bed or hay rack at 
such a small cost with the 


ALLITH “FIT-AL” wacoxse5 CLAMP 


Wherever this clamp has been 
shown it has been adopted. 
Farmers give it preference be- 
cause it is practical and with- 
stands the most severe service. 
Made of the highest grade mal- 
leable iron, and combines all the 
features essential to make a 
wagon bed strong, rigid and 
durable. It is impossible for 
any play, up or down, or side- 
ways, because it clamps the tim- 
bers firmly on all sides—and 


One Clamp Fits all Conditions 
Regardless of thickness or 


width of timbers only one size 
clamp is required. Adjustment 
is made with standard bolts— 
hence “FIT-AL,” which is a 
vast improvement over ordinary 
clamps. We have yet to hear 
of the farmer who did not read 
= recognize the superiority of 
the 


ALLITH “FIT-AL” wxcon'ses CLAMP NO. 201 














No. Description List 
201 ALLITH “FIT-AL’’ Combination Wagon Bed CLAMP, per dozen pairs, without bolts - - $6.00 


Made for service from 


- highest grade materials 
Allith \ and suitable for all 
, standard sizes of wagon 


“Standard” s an —— beds, consisting of the 








= = parts shown _ above. 

———S ——— Hook and adjustment 
End Gate . handle are malleable 
iron. 


Fastener Set ‘ EEE S No. 203. Allith “Stand- 


ard” End Gate Fastener. 








List price, per dozen 
CO i intesswcneveri $4.00 


‘““UNIQUE”’ Side-Board Bracket No. 202, Malleable Iron 


These brackets conform with advice of United States Government to farmers to make wagon beds grain tight 

For building grain beds these brackets will be found the most complete and 
satisfactory equipment possible to procure. 

They give a permanency to side-boards not obtainable with the old-style method 
of using standards and stake irons. 


Please Observe These Unusually Practical Points 


Side-boards cannot give in or out, because the bolt is cast solid in center of 
bracket foot, and base has a 3% inch bearing on side rail. 

No hole bored through cross-piece to weaken it. No cutting hole in floor, be- 
cause a % inch hole bored through side-rail or floor at cross-piece supports the foot 
of the bracket. : 

No box bed on inside to obstruct shoveling, because the brackets bolt to side- 
boards. 

These brackets allow the use of side-boards without end gates in position when 
so desired, and are tested to carry 14-inch side-boards. No canvas necessary to 


keep grain from leaking, as these brackets make a bed perfectly tight. , 

They are meeting with ready recognition everywhere. These brackets fulfill every require- 
ment in a practical and substantial manner. They are just what the farmer or any uilder of 
wagon grain beds has been looking for to improve the construction and save labor and expense. 


No. 202—Allith “‘Unique’”’ Side-Board Bracket, list price, per dozen - - - $6.00 


ALLITH-PROUTY CO., Danville, IIl., U.S.A. 


Chicago New York Boston Philadelphia San Francisco Los Angeles 
And representatives in all principal foreign cities 


Tracks Garage Door Hardware 
P R O DU C TS { sod = Fire Door Hardware Light Hardware 
Rolling Ladders Overhead Carriers Hardware Specialties 


Catalogs, blue prints and special information promptly furnished 








Never fails to give satisfaction, and the price is se reasonable there is no excuse for attempting to procure something “Just as goed.” 
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Notes of the Retail Hardware Trade , 


Scranton, N. D.—J. C. Jacobsen, purchaser of W. A. 
Zimmer’s stock, requests catalogs on automobile acces- 
sories, baseball goods, bathroom fixtures, belting and 
packing, buggy whips, builder’s hardware, building 
paper, children’s vehicles, churns, cream separators, 
cutlery, dairy supplies, electrical household specialties, 
fishing tackle, furnaces, furniture department, galva- 
nized and tin sheets, gasoline engines, heating stoves, 
heavy hardware, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, plumbing department, poultry 
supplies, pumps, ranges and cook stoves, sewing ma- 
chines, shelf hardware, silverware, wagons, buggies 
and washing machines. 


DAWSON, Pa.—Burdette and Sailor have commenced 
business here, dealing in automobile accessories, build- 
er’s hardware, building paper, churns, crockery and 
glass, cutlery, dairy supplies, dog collars, dynamite, 
fishing tackle, furniture department, heavy hardware, 
iron beds, lime and cement, linoleum, mechanics’ tools, 
oil cloth, paints, oils, varnishes and glass, poultry sup- 
plies, prepared roofing, ranges and cook stoves, sewing 
machines, shelf hardware and washing machines. Cat- 
alogs requested. 

Houston, Pa.—Hamilton & Barbour have moved into 
large quarters, which practically doubles their former 
floor space. They have added a complete stock of. coal 
and gas ranges, paints, etc., and request catalogs on 
plumbers’ supplies and shelf hardware. 


MorEssEN, Pa.—The Moressen Plumbing & Electric 
Company has secured the store adjoining its present 
location. A stock of automobile accessories will be car- 
ried in addition to electrical household specialties, dairy 
supplies, washing machines, mechanics’ tools, heavy 
hardware, builders’ hardware, bathroom fixtures, etc. 

WICHITA FALus, TEx.—S. M. Winters has moved his 
stock of hardware and furniture from Big Springs 
and has opened a store here. 

Eau CLAIRE, Wis.—H. B. Koppelberger has sold out 
to William Schroeder. 

ATHENS, ILL.—Whitney & Johnson have sold their 
hardware business to Melvin Eddy and his son Wayne, 
who will continue it under the firm name of R. W. Eddy 
& Co. 

Iowa City, Iowa.—The hardware store of Miller & 
Miller has been sold. The purchaser, Welcher Hard- 
ware, will carry a complete stock of the following lines: 
Baseball goods, bicycles, buggy whips, builder’s hard‘ 
ware, children’s vehicles, churns, cream separators, cut- 
lery, dairy supplies and dog collars. 

DENNISON, Iowa.—The Beutel Hardware Company 
has disposed of its stock to the George Menagh Com- 
pany. 

LAWRENCE, KAN.—The hardware stock of Green Bros. 
at 639 Massachusetts Street, and their implement stock 
at 622-624 Massachusetts Street, has been consolidated. 
The building at 633-635 Massachusetts Street, which 
has been remodeled, houses both stocks. 

ScanpIA, KAN.—L. C. Hohr has sold out to Wills 
Bros., who also conduct a hardware store at Formosa. 

BELLEPLAINE, Minn.—R. A. Smith has bought the 
stock of E. Vinkemeier, consisting of the following: 
Bathroom fixtures, belting and packing, builder’s hard- 
ware, churns, cream separators, cutlery, dairy supplies, 
dynamite, fishing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, heating stoves, heavy hard- 
ware, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, 
plumbing department, poultry supplies, prepared roof- 
ing, pumps, ranges and cook stoves, sewing machines, 
shelf hardware, tin shop and washing machines. Cat- 
alogs requested. 

KEARNEY, Mo.—W. R. Klepper has remodeled his 
building, and now carries a complete stock of buggy 
whips, -builder’s hardware, children’s vehicles, churns, 


cream separators, crockery, cutlery, dairy supplies, dog 
collars, dynamite, electrical household specialties, fish. ~ 
ing tackle, galvanized and tin sheets, harness, heating 
stoves, home barbers’ supplies, iron beds, lubricating 
oils, mechanics’ tools, prepared roofing, pumps, rangeg. 4 
and cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware, sporting goods, tin shop, toys, 
games and washing machines. 


OTOE, NeEB.—L. F. Tiede, engaged in the hardware 
and furniture business, has recently suffered a fire loss, 

SIDNEY, NEB.—J. W. Reinmuth has started in busi- 
ness here, carrying a wholesale and retail stock. 

PAWHUSKA, OKLA.—D. Ratner has succeded to the 
business of A. B. Woods. His stock will comprise base. ~ 
ball goods, bicycles, buggy whips, builder’s hardware, ~ 
churns, cream separators, crockery and glass, cutlery, ~ 
dog collars, electrical household specialties, fishing © 
tackle, galvanized and tin sheets, gasoline engines, — 
hammocks and tents, heating stoves, heavy hardware, 
lubricating oils, mechanics’ tools, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware, 
sporting goods and washing machines. Catalogs re- 
quested on bicycles, etc. ‘a 

Exmora, Pa.—E. P. Reed, for many years engaged 
in business here, has been succeeded by the Bakerton ~ 
Supply Company. Mr. Harvey Troxell, formerly man- ~ 
ager of the Blaine City Supply Company, Rosebud, will — 
have charge of the new concern. 

BETTIE, TEX.—T. J. Nelson, who has bought the stock 
of L. O. Anderson, has added a stock of hardware to 
his general line. 


FARMERSVILLE, TEx.—O. D. Mann & Sons are pur- © 
chasers of the hardware, implement, harness and vehicle ~ 
stock of H. G. Schnelle & Son. Arthur W. Tipton will ~ 
be manager of the store. The lines handled will include — 
automobile accessories, buggy whips, builder’s hard- — 
ware, building paper, children’s vehicles, churns, cream ~ 
separators, crockery and glass, cutlery, dairy supplies, ~ 
dog collars, fishing tackle, furnaces, furniture depart- | 
ment, gasoline engines, hammocks and tents, harness! ~ 
heating stoves, heavy farm implements, heavy hard- ~ 
ware, iron beds, kitchen cabinets, kitchen housefurnish- 7 
ings, linoleum, lubricating oils, mechanics’ tools, pumps, © 
ranges and cook stoves, refrigerators, sewing machines, ~ 
shelf hardware, silverware, wagons, buggies and wash- ~ 
ing machines, on which catalogs are requested. 4 

Gotiap, TEx.—Charles Bauch has become the owner ~ 
of the stock of the Goliad Hardware Company. The ~ 
name of the concern will be changed to the Bauch Hard- a 
ware Company, which will deal in baseball goods, ~ 
bicycles, buggy whips, builder’s hardware, churns, © 
cream separators, crockery and glass, cutlery, dairy ~ 
supplies, dog collars, fishing tackle, furnaces, hammocks ~ 
and tents, harness, heating stoves, heavy farm imple- ~ 
ments, heavy hardware, home barbers’ supplies, lubri- ~ 
cating oils, mechanics’ tools, paints, oils, varnishes and a 
glass, poultry supplies, prepared roofing, pumps, ranges — 
and cook stoves, refrigerators, sewing machines, shelf — 
hardware, silverware, sporting goods, wagons, buggies — 
and washing machines. Catalogs requested on a gem- ~ 
eral line of hardware. 9 

BRATTLEBORO, VT.—The estate of A. E. Wood has © 
sold its hardware business to Charles F. Mann. a 


GREEN Bay, Wis.—The Kleberg hardware store at © 
408 Dousman Street has been sold to Arnold Van Den | 
Wymelenberg. o 

SoutH Bryon, Wis.—The hardware store formerly © 
owned by S. W. Lawson, at Oakfield, has been pur | 
chased by the Stowe Mercantile Company. The stock ; 
will consist of a line of builders’ hardware, building, pi 
paper, children’s vehicles, cutlery, electrical house ; 
specialties, fishing tackle, furnaces, galvanized and tin aw 
sheets, heating stoves, heavy farm implements, home = 
barbers’ supplies, linoleum, mechanics’ tools, pa 
oils, varnishes and glass, ranges and cook stoves, 8 
hardware, tin shop and washing machines. Catalog ~ 
requested on a general line of hardware. g 


Reading matter continues on page 96 4 
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